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AGREEMENT

35900

THIS AGREEMENT is made and entered, in duplicate, as of May 19, 2021

for reference purposes only, by and between OFFICE FURNITURE GROUP, LLC., a
Delaware limited liability company (“Contractor”), with a place of business located at 18650
MacArthur Bivd., Suite 400, Irvine, California 92612, and the CITY OF LONG BEACH
(“City™), a municipal corporation.

WHEREAS, the State of California and the City of Long Beach declared a
public health emergency on March 19, 2020 in response to the worldwide COVID-19
pandemic; and

WHEREAS, the City, through its police, fire and health departments have
required storage and distribution of pandemic emergency supplies; and

WHEREAS, the City has procured storage space for the storage of pandemic
emergency supplies at a vacant facility located at 3861 Worsham Avenue, Long Beach
(the “Worsham Facility”); and

WHEREAS, the City must now take steps to furnish the facility and make it
suitable for occupancy by City employees, and to that end, desires to purchase, deliver
and install office fumniture at the Worsham Facility; and

WHEREAS, the City Manager or his designee has the authority to approve
purchases of necessary supplies during a declared emergency of up to one million dollars
($1,000,000) in order to support the City's emergency response efforts, following the
procedures in Long Beach Municipal Code Section 2.85.040, whereby Council action will
be authorized at a later date; and

WHEREAS, Section 1802 of the Long Beach City Charter permits the City to
make purchases under the contracts of other governmental agencies when authorized to
do so by a resolution; and

WHEREAS, Sourcewell is a state of Minnesota local government agency and

service cooperative that offers cooperative procurement solutions to its members; and
1
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WHEREAS, the City of Long Beach is a registered member of the Sourcewell
Cooperative; and

WHEREAS, Sourcewell has a contract with Teknion LLC for furniture
solutions with related accessories and services, Contract No. 121819 (“Teknion Contract”);
and

WHEREAS, Office Fumiture Group, LLC is a Teknion authorized distributor;
and

WHEREAS, the City now desires to purchase office furnishings and related
supplies and equipment for use at the Worsham Facility under the Sourcewell Teknion
Contract, and will prepare and present City Council authorization and a Resolution at its
earliest opportunity;

NOW, THEREFORE, in consideration of the terms and conditions contained
in this Agreement, the parties agree as follows:

1. The Teknion Contract with Contractor, attached hereto as Exhibit “A”,
is incorporated by this reference as if fully set forth, and the same terms and conditions
contained in the Teknion Contract shall be applicable here except as follows:

A. Wherever the Teknion Contract refers to Sourcewell, it shall be
deemed to refer to the City of Long Beach;

B. Contractor shall purchase, deliver and install office furniture at
3861 Worsham Avenue to store pandemic emergency supplies of substantially the
same type and kind purchased under the Teknion Contract, except as modified by
Exhibit “B” attached hereto and incorporated by this reference, in an amount not to
exceed Four Hundred Sixty-Eight Thousand Eight Hundred Seventy-Nine Dollars
and Fifty-Eight Cents ($468,879.58), plus a contingency amount of Seventy
Thousand Three Hundred Thirty-Two Dollars ($70,332), for a fotal not to exceed
amount of Five Hundred Thirty-Nine Thousand Two Hundred Eleven Dollars and
Fifty Eight Cents ($539,211.568), including tax and fees. To the extent that the

Teknion Contract and this Agreement are inconsistent, the following priority shall
2
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govern: (1) this Agreement and {2) the Teknion Contract.

C. Payment for the office furniture purchased from Contractor by
the City shall be made by the City on delivery to and acceptance of the office
furniture by the City and submittal of an invoice to the City. Payment is due thirty
(30) days after the date of the invoice.

D. All warranties shall accrue to the City of Long Beach.

2. Neither this Agreement nor any money that becomes due to
Contractor under this Agreement may be assigned by Contractor without the prior written
consent of the City Manager or his designee.

3. Any notice given under this Agreement shall be in writing and
personally delivered or deposited in the U.S. Postal Service, retum receipt, and shall be
delivered or mailed to Contractor at the relevant address first stated above, and to the City
at 411 West Ocean Boulevard, Long Beach, California 90802 Attn: City Manager. Notice
shall be deemed given three days after deposit in the mail.

4, The terms appearing on the Teknion Contract are incorporated in this
Agreement.

5. Term. The term of this Agreement shall commence at midnight on
May 18, 2021, and shall terminate at 11:59 p.m. on September 30, 2022, unless sooner
terminated as provided in this Agreement, or unless the services or the Project is
completed sooner.

6. Work Day. Contractor shall comply with Sections 1810 through 1815
of the California Labor Code regarding hours of work. Contractor shall forfeit, as a penalty
to City, the sum of Twenty-Five Dollars ($25) for each worker employed by Contractor or
any subcontractor for each calendar day such worker is required or permitted to work more
than eight (8) hours unless that worker receives compensation in accordance with Section
1815.

7. Department Of Industrial Relations Compliance. Contractor is advised

that this work constitutes a public work of improvement subject to California Labor Code
3

ARW:bg A21-01633
01273402.D0CX




OFFICE OF THE CITY ATTORNEY

CHARLES PARKIN, City Attorney
411 West Ocean Boulevard, 9th Floor

Long Beach, CA 90802-4664

© 0o ~N O G kW N -

N O N N N N N N N = dma e oed owd osd ol owd owd e
W O~ O O BA W ON W O W O R WWw N s O

Division 2, Part 7, Chapter 1, Articles 1-5, §§1720-1861. Pursuant to Labor Code Section
1771.1. Contractor or subcontractors shall not be qualified to bid on, be listed in a bid
proposal, subject to the requirements of Section 4104 of the Public contract Code, or
engage in the performance of any contract for public work, as defined in the California
Labor Code, unless currently registered and qualified to perform public work pursuant to
Section 1725.5. Contract (or associated subcontracts) shall not be entered into without
proof of the Contractor's (or subcontractor’s) current registration to perform public work
pursuant to Section 1725.5. All work conducted in support of this public work of
improvement is subject to compliance monitoring and enforcement by the Department of
Industrial Relations. Contractor will abide by all applicable apprenticeship requirements in
the California Labor Code Section 1777.5 and will be responsible for subcontractor
apprenticeship compliance to the same.

8. Prevailing Wage Rates. Contractor is directed to pay the general rate

of per diem wages for each craft, classification, or type of worker needed to execute the
contract (prevailing wage rates). Copies of the current prevailing rate of per diem wages
are on file at is principle office (Labor Compliance Division, 411 W. Ocean Boulevard, 6th
Floor, Long Beach, California, 90802), and shall be made available to any interested party
upon request. Contractor is required to post a copy of the determination of the director of
the prevailing rate of per diem wages at each job site. Pursuant to Section 1775, Contractor
shall forfeit, as a penaity to the City, up to Two Hundred Dollars ($200) for each laborer,
worker or mechanic employed for each calendar day, or portion thereof, that such laborer,
worker or mechanic is paid less than the prevailing wage rates for any work done by
Contractor, or any subcontractor, under this Contract. The difference between the
prevailing wage rates and the amount paid to each worker for each calendar day or portion
thereof for which each worker was paid less than the prevailing wage rate shall be paid to
each worker by the Contractor or subcontractor.

9. Certified Payroll Records.

A. Pursuant to the provisions of Labor Code Section 1776,
4
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Contractor shall keep and shall cause each subcontractor performing any portion
of the work under this Contract to keep an accurate payroll record, showing the
name, address, social security number, work classification, straight time and
overtime hours worked each day and week, and the actual per diem wages paid
to each journeyman, apprentice, worker, or other employee employed by
Contractor or subcontractor in connection with the work. Such payroll records for
Contractor and all subcontractors shall be certified and shall be available for
inspection at all reasonable hours at the principal office of Contractor pursuant to
the provisions of Section 1776 of the Labor Code. Contractor's failure to furnish
such records to City or City's authorized Labor Compliance representative in the
manner provided herein for notices shall entitle City to withhold the penalty
prescribed by law from progress payments due to Contractor.

B. Contractor shall submit to the City certified payroll records for
Contractor and all subcontractors performing any portion of the work under this
Contract on a monthly basis. Certified payroll records for Contractor and all
subcontractors shall be maintained during the course of the work and shall be kept
by Contractor for up to three (3) years after completion of the work.

C. The foregoing is in addition to, and not in lieu of, any other
requirements or obligations established and imposed by any depattment of the
City with regard to submission and refention of certified payroll records for
Contractor and subcontractors

10.  Contractor shall cooperate with the City in all matters relating to self-

accrual of use tax. Contractor shall contact the City Treasurer for additional information

regarding self-accrual.

11.  Assignment. Contractor shall not, except for moneys due and payable

hereunder, assign its rights or delegate its duties hereunder, or any interest herein, or any
portion hereof, without the prior written approval of City. Any attempted assignment or

delegation shall be void, and any assignee or delegate shall acquire no right or interest by
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reason of such attempted assignment or delegation. Furthermore, Contractor shall not
subcontract any portion of the performance required hereunder without the prior written

approval of City.

12. Miscellaneous.

A. In connection with performance of this Agreement and federal
laws, rules and regulations, Contractor shall not discriminate in employment or in
the performance of this Agreement on the basis of race, religion, national origin,
color, age, sex, sexual orientation, gender identity, AIDS, HIV status, handicap or
disability.

B. This Agreement was created as a joint effort of both parties and
neither it nor any part of it shall be construed against one party as the drafter.

C. This Agreement, including Exhibits, shall not be amended, nor
any provision or breach hereof waived except in a writing signed by the parties which
expressly refers to this Agreement.

D. This Agreement shall be governed by and construed pursuant
to the laws of the State of California (except those provisions of California law
pertaining to conflicts of laws). Any action involving this Agreement shall be brought
in the Los Angeles County Superior Court, Long Beach Judicial District.

E. This Agreement, including Exhibits, constitutes the entire
understanding between the parties and supersedes all other agreements, oral or
written, or preprinted terms and conditions of the Purchase Order to the extent they
are inconsistent with this Agreement, with respect to the subject matter herein.

F. In the event of any conflict or ambiguity between this
Agreement and any Exhibit, the provisions of this Agreement shall govern.

G. The acceptance of any services or the payment of any money
by City shall not operate as a waiver of any provision of this Agreement, or of any
right to damages or indemnity stated herein. The waiver of any breach of this

Agreement shall not constitute a waiver of any other or subsequent breach of this
6
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Agreement.

H. Termination of this Agreement shall not affect rights or liabilities
of the parties which accrued prior to termination and shall not extinguish any
warranties.

l. Contractor shall not use the name of City, its officials or
employees in any advertising or solicitation for business nor as a reference without
the prior written approval of City’s City Manager.

J. This Agreement is intended by the parties to benefit themselves
only and is not in any way intended or designed to or entered for the purpose of
creating any benefit or right for any person or entity of any kind that is not a party to
this Agreement.

K. in performing hereunder, Contractor is and shall act as an
independent contractor and neither Contractor nor its employees, agents, suppliers
or subcontractors shall act as or be deemed employees, representatives or agents
of City.

L. Contractor shall comply with all applicable federal, state and
local laws and regulations during performance hereunder.

M. The terms and conditions of this Agreement are severable. If
any term or condition is held invalid, void or unenforceable, the remaining terms and
conditions shall be given effect.

N. The division of provisions hereof into sections and the captions
on those sections is for convenience only and shall not be considered in construing

this Agreement.
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IN WITNESS WHEREOF, the parties have caused this document to be duly

executed with ali formalities required by law as of the date first stated above.

OFFICE FURNITURE GROUP, LLC, a
Delaware limited liability company

b

, 2021 By

24

Name € QAMES M

Title_ \IP_of FINANCE § ADM/A)

By

. 2021

Name
Title

“Contractor”

CITY OF LONG BEACH, a municipal
corporation

By
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This Agreement is approved as to form on

CHARLES PARKIN, City Attorney
By w&’/
Lﬁw Deputy

, 2021,
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IN WITNESS WHEREOF, the parties have caused this document to be duly

executed with all formalities required by law as of the date first stated above.

OFFICE FURNITURE GROUP, LLC, a
Delaware limited liability company

MAY 24 , 2021 By Q’Z/—/

Name £~ QAMES K<iM
Title__\IP of fiNancE 4 ADMI/AS

, 2021 By
Name
Title

“Contractor”

CITY OF LONG BEACH, a municipal

corporation
, 2021 By
City Manager
(!CEty”
This Agreement is approved as to form on , 2021,

CHARLES PARKIN, City Attorney

By

Deputy
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Sourcewell®
Solicitation Number: RFP#121919

CONTRACT

This Contract is between Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN
56479 {Sourcewell) and Teknion LLC, 350 Fellowship Road, Mount Laurel, Nj 08054 (Vendor).

Sourcewell is a State of Minnesota local government agency and service cooperative created
under the laws of the State of Minnesota (Minnesota Statutes Section 123A.21) that offers
cooperative procurement solutions to its members. Participation is open to all levels of
governmental entity, higher education, K-12 education, nonprofit, tribal government, and other
public entities located in the United States and Canada.

Vendor desires to contract with Sourcewell to provide equipment, products, or services to
Sourcewell and its Members {(Members).

1. TERM OF CONTRACT
A. EFFECTIVE DATE. This Contract is effective upon the date of the final signature below.

B. EXPIRATION DATE AND EXTENSION. This Contract expires February 18, 2024, unless it is
cancelled sooner pursuant to Article 24. This Contract may be extended up to one additional
one-year period upon request of Sourcewell and with written agreement by Vendor.

C. SURVIVAL OF TERMS. Articles 11 through 16 survive the expiration or cancellation of this
Contract.

2. EQUIPMENT, PRODUCTS, OR SERVICES

A. EQUIPMENT, PRODUCTS, OR SERVICES. Vendor will provide the Equipment, Products, or
Services as stated in its Proposal submitted under the Solicitation Number listed above.
Vendor’s Equipment, Products, or Services Proposal (Proposal) is attached and incorporated
into this Contract.

All Equipment and Products provided under this Contract must be new/current modei. Vendor
may offer close-out or refurbished Equipment or Products if they are clearly indicated in
Vendor’s product and pricing list. Unless agreed to by the Member in advance, Equipment or
Products must be delivered as operational to the Member’s site.

Rev. 4/2019
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This Contract offers an indefinite quantity of sales, and while substantial volume is anticipated,
sales and sales volume are not guaranteed.

B. LAWS AND REGULATIONS. All Equipment, Products, or Services must comply fully with
applicable federal laws and regulations, and with the laws of the state or province in which the
Equipment, Products, or Services are sold.

C. WARRANTY. Vendor warrants that all Equipment, Products, and Services furnished are free
from liens and encumbrances, and are free from defects in design, materials, and workmanship.
In addition, Vendor warrants the Equipment, Products, and Services are suitable for and will
perform in accordance with the ordinary use for which they are intended. Vendor’s dealers and
distributors must agree to assist the Member in reaching a resolution in any dispute over
warranty terms with the manufacturer. Any manufacturer’s warranty that is effective past the
expiration of the Vendor’s warranty will be passed on to the Member.

D. DEALERS AND DISTRIBUTORS. Upon Contract execution, Vendor will make available to
Sourcewell a means to validate or authenticate Vendor’s authorized Distributors/Dealers
relative to the Equipment, Products, and Services refated to this Contract. This list may be
updated from time-to-time and is incorporated into this Contract by reference. It is the
Vendor’s responsibility to ensure Sourcewell receives the most current version of this list.

3. PRICING

All Equipment, Products, or Services under this Contract will be priced as stated in Vendor’s
Proposal.

Regardless of the payment method chosen by the Member, the total cost associated with any
purchase option of the Equipment, Products, or Services must always be disclosed in the pricing
quote to the applicable Member at the time of purchase.

When providing pricing quotes to Members, all pricing quoted must reflect a Member’s total
cost of acquisition. This means that the quoted cost is for delivered Equipment, Products, and
Services that are operational for their intended purpose, and includes all costs to the Member's
requested delivery location.

A. SHIPPING AND SHIPPING COSTS. All delivered Equipment and Products must be properly
packaged. Damaged Equipment and Products may be rejected. If the damage is not readily
apparent at the time of delivery, Vendor must permit the Equipment and Products to be
returned within a reasonable time at no cost to Sourcewel! or its Members, Members reserve
the right to inspect the Equipment and Preducts at a reasonable time after delivery where
circumstances or conditions prevent effective inspection of the Equipment and Products at the
time of delivery.

Rev. 4/2019
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Vendor must arrange for and pay for the return shipment on Equipment and Products that arrive
in a defective or inoperable condition.

Sourcewell may declare the Vendor in breach of this Contract if the Vendor intentionally
delivers substandard or inferior Equipment or Products. In the event of the delivery of
nonconforming Equipment and Products, the Member will notify the Vendor as soon as
possible and the Vendor will replace nonconforming Equipment and Products with conforming
Equipment and Products that are acceptable to the Member.

B. SALES TAX. Each Member is responsible for supplying the Vendor with valid tax-exemption
certification(s). When ordering, Members must indicate if it is a tax-exempt entity.

C. HOT LIST PRICING. At any time during this Contract, Vendor may offer a specific selection
of Equipment, Products, or Services at discounts greater than those listed in the Contract.
When Vendor determines it will offer Hot List Pricing, it must be submitted electronically to
Sourcewel! in a line-item format. Equipment, Products, or Services may be added or removed
from the Hot List at any time through a Sourcewell Price and Product Change Form as defined
in Article 4 below.

Hot List program and pricing may also be used to discount and liquidate close-out and
discontinued Equipment and Products as long as those close-out and discontinued items are
clearly identified as such. Current ordering process and administrative fees apply. Hot List
Pricing must be published and made available to all Members.

4. PRODUCT AND PRICING CHANGE REQUESTS

Vendor may request Equipment, Product, or Service changes, additions, or deletions at any
time. All requests must be made in writing by submitting a signed Sourcewell Price and Product
Change Request Form to the assigned Sourcewell Contract Administrator. This form is available
from the assigned Sourcewell Contract Administrator. At a minimum, the request must:

» Identify the applicable Sourcewell contract number

e Clearly specify the requested change

e Provide sufficient detail to justify the requested change

e Individually list all Equipment, Products, or Services affected by the requested
change, along with the requested change (e.g., addition, deletion, price change}

¢ Include a complete restatement of pricing documentation in Microsoft Excel
with the effective date of the modified pricing, or product addition or deletion. The
new pricing restatement must include all Equipment, Products, and Services offered,
even for those items where pricing remains unchanged.

A fully executed Sourceweli Price and Product Request Form will be become an
amendment to this Contract and be incorporated by reference.

Rev. 4/2019
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5. MEMBERSHIP, CONTRACT ACCESS, AND MEMBER REQUIREMENTS

A. MEMBERSHIP, Membership in Sourcewell is open to public and nonprofit entities across the
United States and Canada; such as municipal, state/province, K-12 and higher education, tribal
government, and other public entities.

The benefits of this Contract should be available to all Members that can legally access the
Equipment, Products, or Services under this Contract. A Member’s autherity to access this
Contract is determined through its cooperative purchasing, interlocal, or joint powers laws. Any
entity accessing benefits of this Contract will be considered a Service Member of Sourcewell
during such time of access. Vendor understands that a Member’s use of this Contract is at the
Member’s sole convenience and Members reserve the right to obtain like Equipment, Products,
or Services from any other source.

Vendor is responsible for familiarizing its sales and service forces with Sourcewell membership
requirements and documentation and will encourage potential members to join Sourcewell,

Sourcewell reserves the right to add and remove Members to its roster during the term of this
Contract.

B. PUBLIC FACILITIES. Vendor's empioyees may be required to perform work at government-
owned facilities, including schools, Vendor’'s employees and agents must conduct themselves in
a professional manner while on the premises, and in accordance with Member policies and
procedures, and all applicable laws.

6. MEMBER ORDERING AND PURCHASE ORDERS

A. PURCHASE ORDERS AND PAYMENT. To access the contracted Equipment, Products, or
Services under this Contract, Member must clearly indicate to Vendor that it intends to access
this Contract; however, order flow and procedure will be developed jointly between Sourcewell
and Vendor. Typically a Member will issue a purchase order directly to Vendor. Members may
use their own forms for purchase orders, but it should clearly note the applicable Sourcewell
contract number. Members will be solely responsible for payment and Sourcewell will have no
liability for any unpaid invoice of any Member.

B. ADDITIONAL TERMS AND CONDITIONS. Additional terms and conditions to a purchase order
may be negotiated between a Member and Vendor, such as job or industry-specific
requirements, legal requirements (such as affirmative action or immigration status
requirements}, or specific local policy requirements. Any negotiated additional terms and
conditions must never be less favorable to the Member than what is contained in Vendor's
Proposal.

C. PERFORMANCE BOND. If requested by a Member, Vendor will provide a performance bond
that meets the requirements set forth in the Member's purchase order.

Rev. 4/2019
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D. SPECIALIZED SERVICE REQUIREMENTS. In the event that the Member requires service or
specialized performance requirements (such as e-commerce specifications, specialized delivery
requirements, or other specifications and requirements) not addressed in this Contract, the
Member and the Vendor may enter into a separate, standalone agreement, apart from this
Contract. Sourcewell, including its agents and employees, will not be made a party to a claim
for breach of such agreement.

E. TERMINATION OF PURCHASE ORDERS. Members may terminate a purchase order, in
whole or in part, immediately upon notice to Vendor in the event of any of the following
events:

1. The Member fails to receive funding or appropriation from its governing body at
levels sufficient to pay for the goods to be purchased;

2. Federal or state laws or regulations prohibit the purchase or change the
Member's requirements; or

3. Vendor commits any material breach of this Contract or the additional terms
agreed to between the Vendor and a Member.

F. GOVERNING LAW AND VENUE. The governing law and venue for any action related to a
Member’s purchase order will be determined by the Member making the purchase.

7. CUSTOMER SERVICE

A. PRIMARY ACCOUNT REPRESENTATIVE. Vendor will assign an Account Representative to
Sourcewell for this Contract and must provide prompt notice to Sourcewell if that person is
changed. The Account Representative will be responsible for:

¢ Maintenance and management of this Contract;
e Timely response to all Sourcewell and Member inquiries; and
» Business reviews to Sourcewell and Members, if applicable.

B. BUSINESS REVIEWS. Vendor must perform a minimum of one business review with
Sourcewell per contract year. The business review will cover sales to members, pricing and
contract terms, administrative fees, supply issues, customer issues, and any other necessary
information.

8. REPORT ON CONTRACT SALES ACTIVITY AND ADMINISTRATIVE FEE PAYMENT

A. CONTRACT SALES ACTIVITY REPORT. Each calendar quarter, Vendor must provide a contract
sales activity report (Report) to the Sourcewell Contract Administrator assigned to this
Contract. A Report must be provided regardless of the number or amount of sales during that
quarter (i.e., if there are no sales, Vendor must submit a report indicating no sales were made).

5
Rev. 4/2019



DocuSign Envelope 1D: 9AF44748-0AB7-4562-9D5B-2C110598BBES

121915-TKN

The Report must contain the following fields:

* Customer Name (e.g., City of Staples Highway Department);
» Customer Physical Street Address;

o Customer City;

s Customer State;

s Customer Zip Code;

¢ Customer Contact Name;

e Customer Contact Email Address;

e Customer Contact Telephone Number;

e Sourcewell Assigned Entity/Member Number;

s [ltem Purchased Description;

o [tem Purchased Price;

¢ Sourcewell Administrative Fee Applied; and

» Date Purchase was invoiced/sale was recognized as revenue by Vendor.

B. ADMINISTRATIVE FEE. In consideration for the support and services provided by Sourcewell,
the Vendor will pay an administrative fee to Sourcewell on all Equipment, Products, and
Services provided to Members. The Vendor will submit a check payabie to Sourcewell for the
percentage of administrative fee stated in the Proposal multiplied by the total sales of all
Equipment, Products, and Services purchased by Members under this Contract during each
calendar quarter. Payments shouid note the Sourcewell-assigned contract number in the memo
and must be mailed to the address above “Attn: Accounts Receivable.” Payments must be
received no later than forty-five (45) calendar days after the end of each calendar quarter.

Vendor agrees to cooperate with Sourcewell in auditing transactions under this Contract to
ensure that the administrative fee is paid on all items purchased under this Contract.

In the event the Vendor is delinquent in any undisputed administrative fees, Sourcewell
reserves the right to cancel this Contract and reject any proposal submitted by the Vendor in
any subsequent solicitation. In the event this Contract is cancelled by either party prior to the
Contract’s expiration date, the administrative fee payment will be due no more than thirty (30)
days from the cancellation date.

9. AUTHORIZED REPRESENTATIVE
Sourcewell's Authorized Representative is its Chief Procurement Officer.
Vendor’s Authorized Representative is the person named in the Vendor’s Proposal. If Vendor’s

Authorized Representative changes at any time during this Contract, Vendor must promptly
notify Sourcewell in writing.

Rev. 4/2013
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10. ASSIGNMENT, AMENDMENTS, WAIVER, AND CONTRACT COMPLETE

A. ASSIGNMENT. Neither the Vendor nor Sourcewell may assign or transfer any rights or
obligations under this Contract without the prior consent of the parties and a fully executed
assignment agreement. Such consent will not be unreasonably withheld.

B. AMENDMENTS. Any amendment to this Contract must be in writing and wil! not be effective
until it has been fully executed by the parties.

C. WAIVER. If either party fails to enforce any provision of this Contract, that failure does not
waive the provision or the right to enforce it.

D. CONTRACT COMPLETE. This Contract contains all negotiations and agreements between
Sourcewell and Vendor. No other understanding regarding this Contract, whether written or
oral, may be used to bind either party.

E. RELATIONSHIP OF THE PARTIES. The relationship of the parties is one of independent
contractors, each free to exercise judgment and discretion with regard to the conduct of their
respective businesses. This Contract does not create a partnership, joint venture, master-
servant, principal-agent, or any other relationship.

11. LABILITY

Vendor must indemnify, save, and hold Sourcewell and its Members, including their agents and
employees, harmless from any claims or causes of action, including attorneys’ fees, arising out
of the performance of this Contract by the Vendor or its agents or employees; this
indemnification includes injury or death to person(s) or property alleged to have been caused
by some defect in the Equipment, Products, or Services under this Contract to the extent the
Equipment, Product, or Service has been used according to its specifications.

12. AUDITS

Sourcewell reserves the right to review the books, records, documents, and accounting
procedures and practices of the Vendor relevant to this Contract for a minimum of six (6) years
from the end of this Contract. This clause exiends to Members as it relates to business
conducted by that Member under this Contract.

13. GOVERNMENT DATA PRACTICES
Vendor and Sourcewell must comply with the Minnesota Government Data Practices Act,
Minnesota Statutes Chapter 13, as it applies to all data provided by or provided to Sourcewell

under this Contract and as it applies to all data created, collected, received, stored, used,
maintained, or disseminated by the Vendor under this Contract.
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If the Vendor receives a request to release the data referred to in this article, the Vendor must
immediately notify Sourcewell and Sourcewel! will assist with how the Vendor should respond
to the request.

14. INTELLECTUAL PROPERTY

As applicable, Vendor agrees to indemnify and hold harmless Sourcewel! and its Members
against any and ali suits, claims, judgments, and costs instituted or recovered against
Sourcewell or Members by any person on account of the use of any Equipment or Products by
Sourcewell or its Members supplied by Vendor in violation of applicable patent or copyright
laws.

15. PUBLICITY, MARKETING, AND ENDORSEMENT

A. PUBLICITY. Any publicity regarding the subject matter of this Contract must not be released
without prior written approval from the Authorized Representatives. Publicity includes notices,
informational pamphiets, press releases, research, reports, signs, and similar public notices
prepared by or for the Vendor individually or jointly with others, or any subcontractors, with
respect to the program, publications, or services provided resulting from this Contract.

B. MARKETING. Any direct advertising, marketing, or offers with Members must be approved

by Sourcewell. Materials should be sent to the Sourcewell Contract Administrator assigned to
this Contract.

C. ENDORSEMENT. The Vendor must not claim that Sourcewell endorses its Equipment,
Products, or Services,

16. GOVERNING LAW, JURISDICTION, AND VENUE
Minnesota law governs this Contract. Venue for all legal proceedings out of this Contract, or its

breach, must be in the appropriate state court in Todd County or federal court in Fergus Falls,
Minnesota.

17. FORCE MAJEURE
Neither party to this Contract will be held responsibie for delay or default caused by acts of God
or other conditions that are beyond that party’s reasonable control. A party defaulting under
this provision must provide the other party prompt written notice of the default,

18. SEVERABILITY

if any provision of this Contract is found to be illegal, unenforceable, or void then both
Sourcewell and Vendor will be relieved of all obligations arising under such provisions. If the
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remainder of this Contract is capable of performance, it will not be affected by such declaration
or finding and must be fully performed.

19. PERFORMANCE, DEFAULT, AND REMEDIES

A. PERFORMANCE. During the term of this Contract, the parties will monitor performance and
address unresolved contract issues as follows:

1. Notification. The parties must promptly notify each other of any known dispute
and work in good faith to resolve such dispute within a reasonable period of time. If
necessary, Sourcewell and the Vendor will jointly develop a short briefing document
that describes the issue(s), relevant impact, and positions of both parties.

2. Escalation. If parties are unable to resolve the issue in a timely manner, as
specified above, either Sourcewell or Vendor may escalate the resolution of the issue to
a higher level of management. The Vendor will have thirty (30} calendar days to cure an
outstanding issue.

3. Performance while Dispute is Pending. Notwithstanding the existence of a
dispute, the Vendor must continue without delay to carry out all of its responsibilities
under the Contract that are not affected by the dispute. If the Vendor fails to continue
without delay to perform its responsibilities under the Contract, in the accomplishment
of all undisputed work, any additional costs incurred by Sourcewell and/or its Members
as a resuit of such failure to proceed will be borne by the Vendor.

B. DEFAULT AND REMEDIES, Either of the following constitutes cause to declare this Contract,
or any Member order under this Contract, in default:

1. Nonperformance of contractual requirements, or
2. A material breach of any term or condition of this Contract.

Written notice of default and a reasonable opportunity to cure must be issued by the party
claiming default. Time allowed for cure will not diminish or eliminate any liability for liquidated
or other damages. If the default remains after the opportunity for cure, the non-defaulting
party may:

e Exercise any remedy provided by law or equity, or
e Terminate the Contract or any portion thereof, including any orders issued
against the Contract.

20. INSURANCE

A. REQUIREMENTS. At its own expense, Vendor must maintain insurance policy(ies) in effect at
all times during the performance of this Contract with insurance company(ies) licensed or
authorized to do business in the State of Minnesota having an “AM BEST” rating of A- or better,
with coverage and limits of insurance not less than the following:
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1. Workers’ Compensation and Employer’s Liability.
Workers’ Compensation: As required by any applicable law or regulation.
Employer's Liability Insurance: must be provided in amounts not less than listed below:
Minimum limits:
$500,000 each accident for bodily injury by accident
$500,000 policy limit for bodily injury by disease
$500,000 each employee for bodily injury by disease

2. Commercial General Liability Insurance. Vendor will maintain insurance covering
its operations, with coverage on an occurrence basis, and must be subject to terms no
less broad than the Insurance Services Office {"ISO”) Commercial General Liability Form
CG0001 (2001 or newer edition). At a minimum, coverage must include liability arising
from premises, operations, bodily injury and property damage, independent
contractors, products-completed operations including construction defect, contractual
liability, blanket contractual liability, and personal injury and advertising injury. All
required limits, terms and conditions of coverage must be maintained during the term
of this Contract.

Minimum Limits:

$1,000,000 each occurrence Bodily injury and Property Damage

$1,000,000 Personal and Advertising Injury

$2,000,000 aggregate for Products-Completed operations

$2,000,000 general aggregate

3. Commercial Automodbile Liability Insurance. During the term of this Contract,
Vendor will maintain insurance covering all owned, hired, and non-owned automaobiles
in limits of liability not less than indicated below. The coverage must be subject to terms
no less broad than ISO Business Auto Coverage Form CA 0001 (2010 edition or newer).
Minimum Limits:
$1,000,000 each accident, combined single limit

4, Umbrellg Insurance. During the term of this Contract, Vendor will maintain
umbrella coverage over Workers’ Compensation, Commercial General Liability, and
Commercial Automohbile.

Minimum Limits:

$2,000,000

5. Professional/Technical, Errors and Omissions, and/or Miscellaneous Liability.
During the term of this Contract, Vendor will maintain coverage for all claims the Vendor
may become legally obligated to pay resulting from any actual or alleged negligent act,
error, or omission related to Vendor’s professional services required under this
Contract.

Minimum Limits:

$2,000,000 per claim or event

10
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$2,000,000 - annual aggregate

6. Network Security and Privacy Liability Insuranice. During the term of this
Contract, Vendor witl maintain coverage for network security and privacy liability. The
coverage may be endorsed on another form of liability coverage or written on a
standalone policy. The insurance must cover claims which may arise from failure of
Vendor’s security resulting in, but not limited to, computer attacks, unauthorized
access, disclosure of not public data — including but not limited to, confidential or
private information, transmission of a computer virus, or denial of service.

Minimum limits:

$2,000,000 per occurrence

$2,000,000 annual aggregate

Failure of Vendor to maintain the required insurance will constitute a material breach entitling
Sourcewell to immediately terminate this Contract for defaulit.

B. CERTIFICATES OF INSURANCE. Prior to commencing under this Contract, Vendor must
furnish to Sourcewell a certificate of insurance, as evidence of the insurance required under this
Contract. Prior to expiration of the policy(ies), renewal certificates must be mailed to
Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN 56479 or sent to the
Sourcewell Contract Administrator assigned to this Contract. The certificates must be signed by
a person authorized by the insurer(s) to bind coverage on their behalf. All policies must include
there will be no cancellation, suspension, non-renewal, or reduction of coverage without thirty
(30) days’ prior written notice to the Vendor.

Upon request, Vendor must provide to Sourcewell copies of applicable policies and
endorsements, within ten (10} days of a request. Failure to request certificates of insurance by
Sourcewell, or failure of Vendor to provide certificates of insurance, in no way limits or relieves
Vendor of its duties and responsibilities in this Contract.

C. ADDITIONAL INSURED ENDORSEMENT AND PRIMARY AND NON-CONTRIBUTORY
INSURANCE CLAUSE. Vendor agrees to name Sourcewell and its Members, including their
officers, agents, and employees, as an additional insured under the Vendor’'s commercial
general liability insurance policy with respect to liability arising out of activities, “operations,” or
“work” performed by or on behalf of Vendor, and products and completed operations of
Vendor. The policy provision(s} or endorsement(s} must further provide that coverage is
primary and not excess over or contributory with any other valid, applicable, and collectible
insurance or self-insurance in force for the additional insureds.

D. WAIVER OF SUBROGATION. Vendor waives and must require (by endorsement or
otherwise) all its insurers to waive subrogation rights against Sourcewell and other additional
insureds for losses paid under the insurance policies required by this Contract or other
insurance applicable to the Vendor or its subcontractors. The waiver must apply to all
deductibles and/or self-insured retentions applicable to the required or any other insurance
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maintained by the Vendor or its subcontractors. Where permitted by law, Vendor must require
similar written express waivers of subrogation and insurance clauses from each of its
subcontractors.

E. UMBRELLA/EXCESS LIABILITY. The limits required by this Contract can be met by either
providing a primary policy or in combination with umbrella/excess liability policy(ies).

F. SELF-INSURED RETENTIONS. Any self-insured retention in excess of $10,000 is subject to
Sourcewell’s approval.

21. COMPLIANCE

A. LAWS AND REGULATIONS. All Equipment, Products, or Services provided under this
Contract must comply fully with applicable federal faws and regulations, and with the laws in
the states and provinces in which the Equipment, Products, or Services are soid.

B. LICENSES. Vendor must maintain a valid status on all required federal, state, and local
licenses, bonds, and permits required for the operation of the business that the Vendor
conducts with Sourcewell and Members.

22. BANKRUPTCY, DEBARMENT, OR SUSPENSION CERTIFICATION

Vendor certifies and warrants that it is not in bankruptcy or that it has previously disclosed in
writing certain information to Sourcewell related to bankruptcy actions. If at any time during
this Contract Vendor declares bankruptcy, Vendor must immediately notify Sourcewell in
writing,

Vendor certifies and warrants that neither it nor its principals are presently debarred,
suspended, proposed for debarment, declared ineligible, or voluntarily excluded from programs
operated by the State of Minnesota, the United States federal government, or any Member,
Vendor certifies and warrants that neither it nor its principals have been convicted of a criminal
offense related to the subject matter of this Contract. Vendor further warrants that it will
provide immediate written notice to Sourcewell if this certification changes at any time.

23. PROVISIONS FOR NON-UNITED STATES FEDERAL ENTITY PROCUREMENTS UNDER
UNITED STATES FEDERAL AWARDS OR OTHER AWARDS

Members that use United States federal grant or FEMA funds to purchase goods or services
from this Contract may be subject to additional requirements including the procurement
standards of the Uniform Administrative Requirements, Cost Principles and Audit Requirements
for Federal Awards, 2 C.F.R. § 200. Members may also require additional requirements based
on specific funding specifications. Within this Article, all references to “federal” shouid be
interpreted to mean the United States federal government. The following list only applies when
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a Member accesses Vendor’s Equipment, Products, or Services with United States federal
funds.

A. EQUAL EMPLOYMENT OPPORTUNITY. Except as otherwise provided under 41 C.F.R. § 60, all
contracts that meet the definition of “federally assisted construction contract” in 41 C.F.R. § 60-
1.3 must include the equal opportunity clause provided under 41 C.F.R. §60-1.4(b), in
accordance with Fxecutive Order 11246, “Equal Employment Opportunity” (30 FR 12319,
12935, 3 C.F.R. §, 1964-1965 Comp., p. 339), as amended by Executive Order 11375, “Amending
Executive Order 11246 Relating to Equal Employment Opportunity,” and implementing
regulations at 41 C.F.R. § 60, “Office of Federal Contract Compliance Programs, Equal
Employment Opportunity, Department of Labor.” The equal opportunity clause is incorporated
herein by reference.

B. DAVIS-BACON ACT, AS AMENDED (40 U.S.C. § 3141-3148). When required by federal
program legislation, all prime construction contracts in excess of $2,000 awarded by non-
federal entities must include a provision for compliance with the Davis-Bacon Act (40 U.S.C. §
3141-3144, and 3146-3148) as supplemented by Department of Labor regulations (29 C.F.R. § 5,
“Labor Standards Provisions Applicable to Contracts Covering Federally Financed and Assisted
Construction”). In accordance with the statute, contractors must be required to pay wages to
taborers and mechanics at a rate not less than the prevailing wages specified in a wage
determination made by the Secretary of Labor. In addition, contractors must be required to pay
wages not less than once a week. The non-federal entity must place a copy of the current
prevailing wage determination issued by the Department of Labor in each solicitation. The
decision to award a contract or subcontract must be conditioned upon the acceptance of the
wage determination. The non-federal entity must report all suspected or reported violations to
the federal awarding agency. The contracts must also include a provision for compliance with
the Copeland “Anti-Kickback” Act (40 U.S.C. § 3145), as supplemented by Department of Labor
regulations (29 C.F.R. § 3, “Contractors and Subcontractors on Public Building or Public Work
Financed in Whole or in Part by Loans or Grants from the United States”). The Act provides that
each contractor or subrecipient must be prohibited from inducing, by any means, any person
employed in the construction, completion, or repair of public work, to give up any part of the
compensation to which he or she is otherwise entitled. The non-federal entity must report

all suspected or reported violations to the federal awarding agency. Vendor must be in
compliance with all applicable Davis-Bacon Act provisions.

C. CONTRACT WORK HOURS AND SAFETY STANDARDS ACT (40 U.S.C. § 3701-3708). Where
applicable, all contracts awarded by the non-federal entity in excess of $100,000 that involve
the employment of mechanics or laborers must include a provision for compliance with 40
U.S.C. § 3702 and 3704, as supplemented by Department of Labor regulations (29 C.F.R. § 5).
Under 40 U.S.C. § 3702 of the Act, each contractor must be required to compute the wages of
every mechanic and laborer on the basis of a standard work week of 40 hours. Work in excess
of the standard work week is permissible provided that the worker is compensated at a rate of
not less than one and a half times the basic rate of pay for all hours worked in excess of 40
hours in the work week. The requirements of 40 U.S.C. § 3704 are applicable to construction
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work and provide that no laborer or mechanic must be required to work in surroundings or
under working conditions which are unsanitary, hazardous or dangerous. These requirements
do not apply to the purchases of supplies or materials or articles ordinarily available on the
open market, or contracts for transportation or transmission of intelligence. This provision is
hereby incorporated by reference into this Contract. Vendor certifies that during the term of an
award for all contracts by Sourcewell resulting from this procurement process, Vendor must
comply with applicable requirements as referenced above.,

D. RIGHTS TO INVENTIONS MADE UNDER A CONTRACT OR AGREEMENT. If the federal award
meets the definition of “funding agreement” under 37 C.F.R. § 401.2{a) and the recipient or
subrecipient wishes to enter into a contract with a small business firm or nonprofit organization
regarding the substitution of parties, assignment or performance of experimental,
developmental, or research work under that “funding agreement,” the recipient or subrecipient
must comply with the requirements of 37 C.F.R. § 401, “Rights to Inventions Made by Nonprofit
Organizations and Small Business Firms Under Government Grants, Contracts and Cooperative
Agreements,” and any implementing regulations issued by the awarding agency. Vendor
certifies that during the term of an award for all contracts by Sourcewell resulting from this
procurement process, Vendor must comply with applicable requirements as referenced above.

E. CLEAN AIR ACT (42 U.S.C. § 7401-7671Q.) AND THE FEDERAL WATER POLLUTION CONTROL
ACT {33 U.S.C. § 1251-1387). Contracts and subgrants of amounts in excess of $150,000 require
the non-federal award to agree to comply with all applicable standards, orders or regulations
issued pursuant to the Clean Air Act {42 U.S.C. § 7401- 7671q) and the Federal Water Pollution
Control Act as amended (33 U.5.C. § 1251- 1387). Violations must be reported to the Federal
awarding agency and the Regional Office of the Environmental Protection Agency (EPA). Vendor
certifies that during the term of this Contract will comply with applicable requirements as
referenced above.

F. DEBARMENT AND SUSPENSION (EXECUTIVE ORDERS 12549 AND 12689). A contract award
{see 2 C.F.R. § 180.220) must not be made to parties listed on the government wide exclusions
in the System for Award Management {SAM), in accordance with the OMB guidelines at 2 C.F.R.
§180 that implement Executive Orders 12549 (3 C.F.R. § 1986 Comp., p. 189) and 12689 (3
C.F.R. § 1989 Comp., p. 235), “Debarment and Suspension.” SAM Exclusions contains the names
of parties debarred, suspended, or otherwise excluded by agencies, as well as parties declared
ineligible under statutory or regulatory authority other than Executive Order 12549. Vendor
certifies that neither it nor its principals are presently debarred, suspended, proposed for
debarment, declared ineligible, or voluntarily excluded from participation by any federal
department or agency.

G. BYRD ANTI-LOBBYING AMENDMENT, AS AMENDED (31 U.5.C. § 1352). Vendors must file
any required certifications. Vendors must not have used federal appropriated funds to pay any
person or organization for influencing or attempting to influence an officer or employee of any
agency, a member of Congress, officer or employee of Congress, or an employee of a member
of Congress in connection with obtaining any federal contract, grant, or any other award
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covered by 31 U.S.C. § 1352. Vendors must disclose any lobbying with non-federal funds that
takes place in connection with obtaining any federal award. Such disclosures are forwarded
from tier to tier up to the non-federal award. Vendors must file all certifications and disclosures
required by, and otherwise comply with, the Byrd Anti-Lobbying Amendment (31 US.C. §
1352).

H. RECORD RETENTION REQUIREMENTS. To the extent applicable, Vendor must comply with
the record retention requirements detailed in 2 C.F.R. § 200.333. The Vendor further certifies
that it will retain all records as required by 2 C.F.R. § 200.333 for a period of three (3) years
after grantees or subgrantees submit final expenditure reports or quarterly or annual financial
reports, as applicable, and all other pending matters are closed.

I. ENERGY POLICY AND CONSERVATION ACT COMPLIANCE. To the extent applicable, Vendor
must comply with the mandatory standards and policies relating to energy efficiency which are
contained in the state energy conservation plan issued in compliance with the Energy Policy
and Conservation Act.

J.  BUY AMERICAN PROVISIONS COMPLIANCE. To the extent applicable, Vendor must comply
with al! applicable provisions of the Buy American Act. Purchases made in accordance with the
Buy American Act must follow the applicable procurement rules calling for free and open
competition.

K. ACCESS TO RECORDS {2 C.F.R. § 200.336}). Vendor agrees that duly authorized
representatives of a federal agency must have access to any books, documents, papers and
records of Vendor that are directly pertinent to Vendor’s discharge of its obligations under this
Contract for the purpose of making audits, examinations, excerpts, and transcriptions. The right
also includes timely and reasonable access to Vendor’s personnel for the purpose of interview
and discussion relating to such documents.

L. PROCUREMENT OF RECOVERED MATERIALS (2 C.F.R. § 200.322}. A non-federal entity that is
a state agency or agency of a political subdivision of a state and its contractors must comply
with Section 6002 of the Solid Waste Disposal Act, as amended by the Resource Conservation
and Recovery Act. The requirements of Section 6002 include procuring only items designated in
guidelines of the Environmental Protection Agency (EPA) at 40 C.F.R. § 247 that contain the
highest percentage of recovered materials practicable, consistent with maintaining a
satisfactory level of competition, where the purchase price of the item exceeds $10,000 or the
value of the quantity acquired during the preceding fiscal year exceeded $10,000; procuring
solid waste management services in a manner that maximizes energy and resource recovery;
and establishing an affirmative procurement program for procurement of recovered materials
identified in the EPA guidelines.

24. CANCELLATION
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Sourcewell or Vendor may cancel this Contract at any time, with or without cause, upon sixty
(60) days’ written notice to the other party. However, Sourcewell may cancel this Contract
immediately upon discovery of a material defect in any certification made in Vendor’s Proposal.
Termination of this Contract does not relieve either party of financial, product, or service
obligations incurred or accrued prior to termination.

Sourcewell Teknion LLC

DacuSigned by: DocuSigned by:
Byl Jromy Scuvarts, By: @cfﬁrw M. kraus

CDFDEA139005459 pamm——————— DBE76B416R224D1...

Jeremy Schwartz Jetirey M. Kraus

Title: Director of Operations & Title: Vice President Business Operations
Procurement CPO
Date: 2/17/2020 | 2:33 PM CST Date: 2/18/2020 | 6:37 AM PST
AppI’OV Dg:uSlgned by:

(had Comutte

TE4A2BBF8TABACE...

Chad Coauette

Title: Executive Dlrector CEO
Date: 2/17/2020 | 2 PM CST

16
Rev. 4/2019



DocuSign Envelope 1D: 9AF44748-0AB7-4562-9D58-2C110598BBES

RFP 121919 - Furniture Solutions with Related Accessories and

Services

Vendor Detaiis

Company Name:

Does your company conduct
business under any other name? if
yes, please state:

Address:

Contact:
Email:
Phone:
Fax:
HST#:

Submission Details

Created On:

Submitted On:
Submitted By:

Email:

Transaction#:
Submitter's IP Address:

Bid Number: RFP 121919

50.234.216.218

Teknion LLC
New Jersey

350 Fellowship Road
Suite 100
Mount Laurel, New Jersey 08054

Angie Hoffman
angie.hoffman@teknion.com
856-552-5618
856-552-5830

223785040

Friday November 01, 2019 11:50:23
Thursday December 19, 2019 11,0504
Angie Hoffman

angie. hoffman@teknion.com
dfc247¢9-1edc-46de 9545-8014d5435¢92

Vendor Name: Teknion LLC
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Specifications

Table 1: Proposer Identity & Authorized Representatives

1 Proposer Legal Name (and Teknion LLC

' phone)

applicable dib/a, if any):
.+ | Proposer ‘Address: - 7 | 350 Fellowshlp Road _
: L S e e St 00 ; *
St [ : | Mount Laurel, New Jersey 08054 . b :
3 Proposer website address: www.teknion.com -
" “|Proposers Authorized 1 . " {Jeffrey M. Kraus Vice Presrdent Busmess Operatzons 350 Fellowshsp ' '
Representative (name, fitle, 100 iRoad, Sulte 100 ~Mount
address, -emaii address & phone). Laurel, NJ 08054E ;eff kraus@teknlon com E P 856 552 5503 R PR e LRy TP SISt I
“|(The representative must have . : Ry R Lo e
=i audthority 1o sign the "Proposer's . BRI ) SRR I A TR L s
.| Assurance of Compliance” on -/
~{behalf of the Proposer): ~ RERER BRI Y :
5 Proposer's primary contact for this |Steve Hindie Director, Public Sector Programs
proposal (name, title, address, Washington, D.C *
emall address & phone): E: steve.hindle@teknicn.com | P: 410.300.9955
6 .. {Proposer's other contacts for this . Leonard Chapman Senior Regnonal Manager Pubhc
wonviiproposal, I any (name, tite, 7. Seclor,“North ‘Central Chicage, :Hflinois E:: S
‘| address, emaﬂ address & R leonard chapman@tekmon com | P:'312. 933 7366 :

Alinscn I-iarnngton Regmna! Manager Pubhc Sector
<. | South ‘Central Dallas, Texas E: -
" {allison. hamngton@tekmon com i P 737«781~9004
: Bill oo : R

“|Richards ;" : R 8
--| Senior Regional Managar Pubflc Sector Mld- ST
".'{Atlantic Washington, DC E: bill. nchards@!eknson com
I P 2{32~246~B582 o BRI ;

| David Moorad Semor Regtonal Manager Pubilc Sectoa' Sou{heasi Aﬂanta Georgla E dawd moorc
P 4044579191 B ' S L L

-~ {David Skinkls Semor Reglonal Manager Pubhc
- {Sector, WestLos Angeles, CAE: ' L
david.skinkis@teknion.com I P:-213-700-4862 .. -

.{Scott Montemerlo National Program Director,
| Education Boston, Massachusetts E: © .
scott. montemerlo@teknion.com 1 P: 860-2274910 .

Angie Hoffman Contractor Administrator, Public

Sector 350 Feliowship Road, Suite 100 Mount Sl
Laurel, NJ 08054 E: angie hoffman@teknlon com St
| P: 856.552.5618 e S

Table 2: Company Information and Financial Strength

Bid Number: RFP 121919 Vendor Name: Teknion LLC
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7 Provide a brief history of your company, Teknion was founded 36 years ago with a single product and a singular vision. The
including your company's core values, product was T/O/S. The vision was Saul Feldbergs. A businessman of rare
business philosophy, and industry longevify acumen, he saw that the workl was changing as rapidly as technology was
related {o the requested equipment, products |advancing, including the nature of work and the form and function of the working
ar services. environment. Saul saw an opportunity and established Teknion. Teknion began as

an unproven venture with an uncharted future. |t became a company that could
respond quickly, adapting to the evolving demands of a technology-enabled
workplace. In 1083, David Feldberg joined and in 1994 he stepped into the
position of company President and CEOQ.

Teknion is now an international company with a worldwide network of offices,
showrooms and dealers. Yet, we remain a company with a youthful entrepreneurial
spirit, privately held by a Canadian family whose roots in the furpiture industry run
deep. The story of Teknion is one of growth and innovation. Saul Feidberg's
vision is still very much alive in our corporate values and in our culture. We remain
a company defined by design — as a mindset, as a process and as a tool for
innovation and positive change. it is the very essence of what we do.

The following values are those that Teknion embraces and recognizes as important to
its business partners. We continually strive to improve and earn the right to serve
our customers.

Responsiveness

. Customer and market driven
. Flexible and fast moving

. Focused on quality

Approachabifity

J Open internal communications

. High candor {/ encouragement of new ideas

. Partnership with employees, suppliers and customers

Leadership

. Strong technical feadership within the industry

. Success s a function of being proactive

. Average is not acceptable The process of jeadership will be enhanced with team
levels throughout the organization.

Empowered To continually achieve these values, our organization's work culture and wg
every day at Teknion.

Bid Number: RFP 121919 Vendor Name: Teknion LL.C
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8

{proposal. -

|Provide :a_detailed description of the products
|and services that you are offering in your

- |longevity to meet future change and workslyle shifts.

Aproof solution, we integrate the best choice products from our portfolic.
. |we leverage our customization capabilities to address user-specific requirements.
-.:{This ensures your fumiture asset provides a long-term investment retum for your

- organization - without risk. )

Teknion is an intermational designer, manufacturer and marketer of office systems and
related products. Our products are distributed through a global network of
approximately 400 dealers. Our products are designed to support the latest thinking
in workplace design. By incorporaling an integrated approach, we ensure product
To provide you with a ‘future-
In addition,

. -{Teknion wilt subcontract standard dealer and instalfation services as needed to an
.- {Authorized Teknion dealer and Installer.
{this contract include, but are not limited to the foltowing:

In general, the deliverables associated with

- {Teknion Roles and Responsibilities
1 Primary contact for Sourcewell Members

“Technical Product Specialists

‘Attendance at ali project meetings

* Attending provisional and final acceptance checks
" 'Ongoing productfinformation updates

‘|Dealer Roles and Responsibilities

Attendance al all project meetings

Consuitation on product application and layout
Furniture specifications and CAD support
Preparation of purchase order from floor plans

~ Site checks and preparation of installation drawings

- Coordination of ship dates and arrangemenis
“Supervision of delivery and installation

Deficlency checks and post-installation audit
Performance of user-orientation seminars
Management of warranty repairs

Ongoing customer service, product application, support and sales
New requests and reconfigurations

Ancillary eleclive services as requested by customer

4« & 5 8 % ® B B % A 8 = »

" Iinstaller Roles & Responsibilities

. Coordinalion of installation activities including building access and building
protection, elevator/dock usage, security, and provision of required insurance

_ Jcertification decumentation

. Planning and scheduling of installation with customer/building representatives
. Conducling site inspections/field measurements and communicating any
discrepancies or deviations from ptan

. Coordinating with Teknion lo determine truck loading, sequencing,

delivery scheduling, and manpower

. Oversight of receipt, inspection and staging of products at job site

. Communication of shortages, errors, damage and/or defects promptly

. Make confingency and replacement plans for missing, incorrect, or damaged
product

. Ensure complete compliance with all site conditions, for example security,
heaith and safety standards

. Conduct pre-instaltation site visit for site preparedness

. Manage inspections of deliveries for damages/omissions

. Oversee punchlist resclutions and follow through to completion

. Conduct daily monitoring of project status

. Communicate and reconcile product discrepancies

What are your company's expectations in the
event of an award?

Teknion expects to extend the business objectives of Sourcewell and its membaers
through a refaiionship of trust that franscends the technicalities of formal contracts to
mutuaily generated benefiis. As our cusfomers succeed, so does Teknion, which we
consider the essence of partnership.

10 -

Demonstrate your financial strength and

. | stability with meaningful data. This could

include such items as financial statements,

- lsEC filings, credit and bond ratings, letters
of credit, and detailed reference lefers.
L iUpload supporting documents (as applicable)

in the document upload section of your
response. *

Please see the Documents section of this portal for a letter from KPMG
outlining Teknion's financial metrics for FY 2018

"

What is your US market share for the
solutions that you are proposing?

Teknion's market share in the United States is approximately 3 percent.

12

What is your Canadian market share, if any?

Teknion’s market share in Canada is approximalely 25 — 30%.

13

Has your business ever petitioned for
bankruptoy protection? if so, explain in

detail.

Bid Number: RFP 121919

Teknion has never petitioned for bankruptcy protection.

Vendor Name: Teknion LLC




DocuSign Envelope 1D: 9AF44748.0AB7-4562-9D58-2C110598BEBES

14 How is your organization best described: is it | Teknion is an international designer, manufacturer and markeler of. office: systems: and :
provide your wiritten authorization to act as’'a drelated products, including storage and filing,: seating,. casegoods tables, and. !
refationship with your sales and ser\nce force’ aaergonumlc furniture, - Our products are distributed through: a.'worldwide: nietwor f
: - |authorized ‘dealers that are separate, independent, regionally based businesses:
Thése dealers are trained ‘on all aspects of the Teknion product’ fing- including, but
riat fimited to,” specification, instalilation, and product application: - We: slrive  for: ani :
Z:. |open, honest relationship and every member of our sales and execuhve management
~'Heam has ‘a relationship with each of our dealers. : We work very hard to: deveiop
clearly defined roles, and we meet frequently fo review mutually” agreed tipon’:
: expectattons fo erisure that Teknion customers receive a high: level of local: customer
" |service. -1t is cledrly understood by Teknion and our dealer’ partners: that we are:
both integral 1o the success-of the order fulfillment process anci nesther nf us can be :
successful w1thout each of us excelling in our ro!e = . 3 :

15 if appiicable, provide a detaifed explanation Teknion does not require any specific licenses o operate our business as a

outlining the licenses and certifications that furniture manufacturer. We do however have the general business ficenses required
are both required to be heid, and actually in each jurisdiction where we do business. In addition, Teknion's dealers generally
held, by your organization (inciuding third have business licenses, as well as confractor licenses in those jurisdictions that *

parties and subcontraciors that you use) in require them.
pursuit of the business contemplated by this
RFP.

16 Provide all “Suspension or Disbarment” Teknion has never been subject to any suspension or disbarment dctions.
information that has applied to your -’ : e - R
organization during the past ten years. -

17 Within this RFP category there may be Teknion manufacturing occupies approximately 3 milllion square feet of production

subcategories of solutions. List subcategory space across 18 manufacturing business units and 3 logistics centers, The
titles that best describe your products and manufacturing program can be viewed simply as grouped within the major product
services. categories, (i) desking systems; (i) panel systems; {{if) wooed and laminate

casegoods, (iv) storage inciuding pedestals, fateral files, storage cabinets, towers, and
lockers; {v) tables inciuding work, height-adjustable, boardroom and meeting,
classrcom and fraining, and occasional and casual tables; vi} sealing products
including executive, task, guest, general use and softlounge; {(vil) ergonomic and
workplace accessories including keyboard trays, monitor arms, lighting, freestanding
screens, electrical, and organization tools; and (ix} fuli-height architectural demountable
wall systems.

Bid Number: RFP 121919 Vendor Name: Teknion LLC
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Table 3: Industry Recognition & Marketplace Success

18

Describe any relevant industry awards or
recogniticn that your company has received
in the past five years

Teknion has established itself as a company defined by ideas, design intelligence
and innovation.

Our products consistently recelve top honors at numerous international design
competitions, including Best of NeoCon, international Design Excellence Awards —
sponsored by the Industrial Designers Society of America, Good Pesign Awards —
sponsored by The Chicage Athenaeum: Museum of Architecfure and Design,
innovation by Design Awards — sponsored by Fast Company, HiP and Best of Year
Awards — both sponsored by interior Design magazine, Red Dot Awards, Spark
Design Awards and the Applied Arts Awards.

Qur showrooms have been recognized with awards from ithe DA — Intemational
Interior Design Association.

Our accomplishments are recognized by publications as diverse as Metropolis, Wall
Streel Journal, Contract, Huffington Post, Azure, Forbes, Architecturai Record, Office
et Culture (France) and Die Prese (Germany).

As proud as we are of our many achievements, we are even more excited by
the potential that lies ahead. We invite Sourcewell to wisit our website for a full
listing of Tekmons mdustry accernphshmems and recogmtlon

21 o

“jcontracts ‘that you hold. ‘What is the annual
‘{sales ‘'volume for eagh of these contracts o
S over the past three years'? e

| Nationat 1PA $2,655,025 1 $6.773.678 1 $9.707,603 Sourcewell:

+1$228,994 1 234,345 Connecticut: '$639,403 '| $862,663 || $468, 147
“|Florida: -$2,802,724 1 $3,425,129 | $1,094,514 Georgia: . $449, 492 I :

-] $869,319 |.$1,004,514 Kansas: '$73,106 '1.$30,072 1'$14,167- e
“IMassachusetts; '$52,230 1.$180,553 1 $144,002 Mississippi: $59 582 I o

“1$18,414 1 $61,105 New Jersey $0.00 1 $116,059.1 $0.00 New Mexico: -

©.71$1,409,465 Ohio: '$605,148 1:$897,251 1.:%1, 506 267 :
_Pennsytvama '$66,893 1 $73,145 1 $12,750 :

- |South Dakota: $321,347 4 $503 017 1
[$1.410253 - :

'{What percentage of your ‘sales ‘are to the . [FY 2016: 1.
govemmenlal sector :n the past three : 14%
Ayears oo L S
20 What percentage of your saEes are to the FY 2016 3% FY 2017:
education sector in the past three years 4% FY 2018 3%
List ‘any ‘state or. cooperailve ‘purchasing - -Teknlon ‘holds “the following “state ‘and - cnoperahve purchasing contracts Our einniiai ;

saIes volume fol "FY' 2016 FY 2017

d FY. 2018 respectwely, are sh WIL be!uw

$99,844 1 $505,458 f "$583,886 Alabama; :$2,416 1 $278,605 1
$234,345 Arkansas: :$0.00 - $0.00 1 '$0.00 California {CMAS). $0 00 I

$202,265 1. $345,043 | $285,687 New. York:" $551,357. 2 '$1 135 949 1

South Carolina; $79,878 1 $53,340 1 $33, 938

22

List any GSA contracts that you hold. What

is the annual sales volume for each of these
contracts over the past three years?

Teknion has heid a GSA contract since 2003 initially under GS-28F-0016N and
currently under GS-27F-0013V. The change in contract number ocourred when GSA
merged all furniture categories under SIN 71. Annual sales are as follows:

FY 2016: $22,550,027
FY 2017 $24,027,029
FY 2018. $29,080,516

Table 4: References/Testimonials

Line Item 23. Supply reference information from three customers who are sligible for Sourcewell membership.

Entity Nam . [Contact Name * . |Phone Number «

State of North Dakota Jamie Bostyan 701-328-4912 3bostyan@nd gov
The Weber ‘Schoot |Vermon Knox 404-917-2500

James M. Cox Foundation Nancy Rigby 678-645-0000

Apparo ' ‘|Kim Sleight Lanphear .’ 704.716.7767

Bid Number: RFP 121919
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Table 5: Top Five Gavernment or Education Customers

Line item 24. Provide a list of your top five government, education, or non-profit customers (entity name is optional),
including entity type, the state or province the entity is located in, scope of the project(s), size of transaction(s), and doliar
volumes from the past three years.

Entity Name

* |scope of Work

State of Florida]Government

Florida - FL

Offer full breath of products, plus
design specifications, and
installation throughout the state.

Varies by project size.

$4,5 Million

Medical
Coliége : of
Learming ..

Educaﬁ_on A

Wisgonsin - Wi

Standard Manufacturer and Deajer
semces includinig, - ik riot Timited

. |to:Design, Produst” Manufactunng,

Project Management and’:
Instaliafion of workstafions' for
medical and _suppo_:_t staff .. .

Varies by, project size.” . [$3.2 Million . i

State of Ohio |{Government

Chie - OH

Provide Systems Furniture/Seating
for various State/Education
facilities

Varies by project size.

$3.1 Million

City of Allanta’

Government "

Georgia - GA -
S - | Systems ‘Fumiture for several .-

Held sole source contract for -

years. Confract included’ dessgn.

- | product spemﬁcataon and

installation.

" |varies by project size.

$3 Million -

Wiseburn Education
Unified Schoot
District

California - CA

Standard Manufacturer and Dealer
services including, but not Hmited
to Design, Product Manufacturing,
Project Management, Instailation
at this new 4 story High School;
Campus-wide applications
including all classrooms, maker
spaces, administration, and
lounge and lobby areas

Varies by project size.

$1.5 million

Table 6: Ability to Sell and Beliver Service

Describe your company'’s capability to meet the needs of Sourcewell Members across the US, and Canada if applicable Y our response
should address in detail at least the following areas: locations of your network of sales and service providers, the number of workers (full-
time equivalents) involved in each sector, whether these workers are your direct employees (or employees of a third party), and any
overlap between the sales and service functions.

25 Sales force.

Bid Number: RFP 121919

To the benefit of our customers, Teknion maintains a decentrafized organizational

structure, placing senior account representatives, operational teams, fechnical experis
and ancillary support staff in regional field locations.
serve customer requirements, Teknion has structured its sales force In the same way.
This sales model promotes local decision-making, ensures responsiveness and +

To effectively meet and best

establishes clear communication lines for our customers. The sales hierarchy in each
region, which includes eight geographic regions in the US and five in Canada, includes
Regional Vice Presidents and Business Development Managers. For more specialized
sales needs, Teknion alse maintains a unigue complement of industry-

focused salespeople who service the A&D, Educational, and Government sectors.

Vendor Name: Teknion LLC
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%6

{Dealer: nelwork or olher dlstribulmn
B methads 3

- limited to, specification, installation, and product application.

Teknion products are distributed through a worldwide network of authorized dealers.
These dealers are trained on alt aspects of the Teknion product line including, but not
Our dealer network works
ciosely with Teknion’s sales and operations department to ensure that Teknion
customers receive a high level of local customer service. Our network of

-|approximately 400 worldwide provides a variety of additional services to s customars.

Teknion, through ifs Service Level Agreement with each dealer, ensures the following

sefvices are avallable, at a minimum:

i ‘Process management, including customer meetings, project documentation,

management reports, formal punch fist procedures, formal warranty process

i Product application, layout and specificafion, including block plans, space

aliocation review, furniture plans and typicals, product application strategies, site visits,
furniture standards program support, complete project pricing matrices
. Order management, including review of specification, electronic ordering, and

" |verification of acknowledgments

. Project management, including management of processes, product application and
order fulfillment, instaflation supervision and daily monitoring of project status
. installation and reconfiguration, including coordination of all installation activities,

; |site inspections, field measurements, coordination with Teknion on product shipment,

product receipt, inspection and staging, and communication on punch fist issues
Product servicing, including warranty service, repair and preventative maintenance

- |Additional Dealer Services May Inciude:

+  Move Management

.1+ Warehousing

= " Asset Management

+ - CAD Support

+ Development of Furniture Specifications
. Project Management

27

Service force.

Teknion works in conjunction with its dealers to provide and ensure high-quality
installations of products. Teknion encourages and often requires its dealer network to
utiize Teknion-cerlified installers. Typically, the dealer will maintain ongoing
responsibility for the performance of all instaliation services, including direct field
supervision of ali installation personnel along with the responsibility for the provision
of services in adherence to project schedule.

28 .
L procedure of your cusiomer service
.| program, if applicable. .
{responsetime capabifities ‘and commilments,
| a8 well as any ‘incentives_that hefp your - -
.| providers -meet your stated serv:ce gans or

Describe in detall the process and

Inchde your

" {information possible to plan efficient projects.

in response to the comments, suggestions, and requirements of our dealers and end
users, Teknion has aligned its Operations Department into a regional service
structure, Each team includes a representative from each Operational function
including Technical Services, Customer Service, Project Management, and Service and
Claims. A Regional Operations Manager oversees and manages the daily workfow
through their specific region. This regional structure allows Teknion to 1) Align with

{sales, dealers and end users to enhance our service relationships with alt our
. {business partners; 2) Work effectively in teams wherein each employee contributes

specific expertise but gains exposure to other related funcfions and 3) Manage the

. jcontinued growth in our business and continually provide superior customer service.

Teknion assigns customer issues into three categories, as follows:

* - Pre-Order: The Teknion Pre-order team is avafiable to assist dealers with

questions and issues involving product lead times, availabllity of materials, shipping

lead times, production, and delivery planning. This team provides the most current

Each fssue is logged into a database

All communications regarding this issue
Our Pre-order team comminicates

and assigned a "Call Tracking” ticket number.
are saved within this ticket for future reference.

Jwith all levels of our organization to research the information required to satisfy the
request.

. Customer Service and Project Management: Our staff of Corporate Project Manag
are in-

. Service and Claims: Teknion has a staff of seasoned employees in the Service
and Claims department, where claims are thoroughly investigated for the root cause,
corrective action, and fimely resolution. LEAN processes are in place to maintain our
processing goals. Our intention is fo resolve any issues that may arise prior to the

completion of instafiation,

29

Identify any geographic areas of the United
States or Canada that you will NOT be fully
serving through the proposed contract.

Bid Number: RFP 121819

Tekrdon is fully capable of servicing all geographic areas of the United States
and Canada through the proposed contract.

Vendor Name: Teknion LLC
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30 idenfify any Sourcewell Member: sectors (i.e.,
'- government; education, not-for-profit) that you

will NOT be fully serving through ‘the s

proposed contrack. Exp!am in detail; For.-

example, does 'youf company have only Al

- . jregional ‘presénce, or do other cooperanve

Teknion will offer and promote an awarded contract o alt’ Sourceweil members
mcludmg Govemment Educahon and Non—me t segments

purchasing “contracts’ fimit” your. abmty to
promote another: confract?..~

H

restrictions that would apply fo our

Territories.

Define any specific contract requwements or |For shipments to Alaska and Hawaii, Teknion wiil bear the cost of freight from

Members in Hawaii and Alaska and in US

Teknion's factory to a pori of embarkation on the West Coast of the United States.
Any incremental cost to ship the product to Alaska and Hawail will be invoiced to
the

Member.

Table 7: Marketing Plan

Bid Number: RFP 121919

32 Describe your markeling strategy for Upon award, Steve Hindle, Teknion's Director of Public Sector Programs, and Sourcewell's
promoting this contract opporiunity. primary point of contact wilt issue a statement announcing our conlinued parnership with
Upload representative samples of your |Sourcewell to all Teknion sales personnel.
marketing materials {if applicable) in The following key points of the Teknion/Sourcewell parinership wili he
the document upload section of your |shared:
response. . Significant upfront savings and efficiencies (eliminates need for bidding)

. Competitively awarded agreements allow for easy and immediate access

. Agreemenis meet agency "piggy-backing” requirements .

. Aggregating spend results in increased savings

. Public agency resources are freed to pursue other strategic initiatives

Shortly thereafter, Teknion Regional sales teams will assembie for a Contract Kick-off
Meeting to facilitate the team working through a planned agenda that includes:

. Identification of contract objectivesfterms/conditions, critical dates, obstacles and factors
for success

. Clarifications of Sourcewell’'s expectations

. Estabiishment of uniform understanding of scope, scale and schedule

. Clarification of team roles

Overall, this fraining will afford Sourcewell and its partner agencles confidence in Teknion's
ability to successfully manage this contract throughout the US. Please see the Documents
section of this portal for a sample Teknion — Sourcewell Parinership flyer.

33 Describe your use of technology and The technologies we use fo interact with our customers, dealers, and sales team are

o | digital data (e.g.; soclal miedla; -1 |designed to maximize productivity of the user on demand. -The foilowmg
metadata usage) to’ enhance technologiee 'digitaily semce our customers deaters and sa!es team
marketmg effectweness i
. L Corporate Webss!e wwwlekmon com )
+ Facebook: www.facebook. comlTekmon B
¢ Twitter: twitter.com/fteknion : -
« 7 Linkedin: www.linkedin. comlcompanyltekmen
) . : R . You Tube: www.youtube.corn/Teknion : . :

34 In your view, what is Sourcewell's role|Teknion would expect Sourcewell fo market and promote Tekmon as an accepted Vendor
in promoting confracts arising out of under the fumiture category to all applicable Sourcewell members and agencies.
this RFP? How will you integrate a This would include visibility and accessibility to the Teknion contract via Sourcewell's

direct
Sourcewell-awarded contract into your |website and any other sites and methods Sourcewell uses in these circumstances such as
sales process? Minneapolis Star Tribune and other third-party advertisers deemed appropriate by Sourcewell.

35 Are your products or services available | Teknion's e-commerce capabifities provide real-ime, 24/7 access to products and information

: through an e-procurement ordering - self— B semce product conﬁgurataon automated quole generauon and onime ordenng fe
process? If so, describe your e- . :
procurement system and how Recogmzmg that ouF customers reqmre e—commerce sutes 1hat are speciailzed around thetr
governmental and educational " unique furniture standards Tekmons on!me product catatogs can be easaiy taﬂored to ﬁt
customers have used it.. - o thenr needs : s . : i
Cuslomer specﬂ‘ [+ cata!ogs contam cnly those produc!s and ophons appmved by the
eustomer, including “customer-specificpricing “for preducts and associated” options. CThe:
catalog authentication manager uses a multi-level, discretiondry access: control system to
determine which catalog a user is enfiled to” browse, what mformataon ihat the user
should see and the customer-specific pncmg . AR e
These custom cataiogs ensure our customers purchases are aiways “on contract * and heip [
e- procurement systems from suppliers such as Ariba, Commerce One and Oracle’ Exchang]’

Vendor Name: Teknion LLC
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-|Using these online catalogs, Teknion's customers have access o fullfeatured product
| specification and selection fools. Once a customer has selected iems, an automatically
generated quote can be rouled through the established requisition and approval process.
| The resulting purchase order is then routed for order fulfifiment.

| Teknion's onfine custom catalogs allow customers fo choose products easily, expedite the
... |order process, reduce order errors and efiminate rogue purchases, saving customers both
Lii|lime and. money. :

-'| systems Features: Catalogs Teknion's onfine catalog siructure allows a buyer to browse
. Ithrough -a defined product taxonomy and view specific product details, including features,
_-joptions, . descriptions, PDFs and images.

. 1Systems Feafures: Search Teknion realizes that customers purchasing highly variable
products need more than one way to narrow their options and specify items. The
catalog's search capabilities provide a built-in guided selling tool, leading customers fo the
products they need.

| These search capabiliies include:

|+ - Searching by product description, name, itemn number, options and features,
o ]and feature comparisons

oofe s Keyword searches through product documentation

| Systems Features: Visual Configuration Interactive online visualization, including detailed
|drawings and realistic 3D models, is the most efficient and effective way fo present
|highly variable products to customers. Customers "visually configure" products by

- |interactively selecting different pre-sefected finishes, colors, sizes and other options, and
-|then instantly seeing the results, Customers can rotale, fit and magnify product fmages
o|to closely examine a product from all angles.

F+|Visual configuration also facilitates product familiarity. Options that the customer would
.|not otherwise know about are presented both textually and visually, e.g. buyers can be
‘.| presented ergonomic and storage options while viewing the catalog of their company's
:|standard workstation configurations.

Syﬁlem Features: Sales The sales feature provides the ability to accept and route
various purchase order formats into the Teknion's order entry systermn. Included is a
B powerful__shopping cart function.

.| Features include:
e Users can save custom product configurations and commonly purchased items fo
an online "favorites" folder in order fo easily select these items in future catalog visits.
B Shopping carts can be saved between sessions, alfowing the customer to stop
|and retum at a later time to finish orders,
de Multiple shopping carts can be simultaneously used and saved, allowing
customers working on multiple projects fo segregate their cart contents.
: . Shopping carls canh be e-mailed to co-workers and other individuals for collaboration.

{Orders can be sent via e-mail in a number of formats, including XML, cXML, CDF,
and SIF. Bill-of-materials files are automatically generated from the customer's
-{selections. =

-1} 8hopping Cart Using the shopping cart feature, customers assemble products into a shopping
e -jorder enlry system.

- {8ystems Features: E-Procurement Connector

~{For customers using e-procurement systems, “punch out” sessions can be implemented
from their “buyer” application to a customer-specific catalog containing their unique products,
options, finishes, and pricing. Once customers have sefected their furniture, the quote for
the selected items is routed through their established requisition and approval process.

The resuliing purchase order and BOMISIF file aftachments are sent back to Teknion for
order fulfilment.

Fealtures include:

. The E-procurement application's usermname and password credentials are used to
provide a single session sign-on.

. Authorizations established by the e-procurement application for order creation, editing
and inspection are enforced.

. E-procurement systems from Ariba, Oracle Exchange, and Commerce One are
supported. The complete Ariba Purchase Order specification is implemented, including
separate sessions for order creation, editing, and inspection.

E-Procurement
Starting from an e-procurement system's "buyer” application, customers select a product

Bid Number: RFP 121918 Vendor Name: Teknion LLC
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category; for example, "Fumiture." Here, the Teknion catalog home page instructs customers
to select thelr office focatlon and clrck "start " At thrs pomt the buyer appltcanon "punches
out" fo'a custom catalog. : ; : . i

Table 8: Value-Added Attributes

36 Describe any preduct, equipment, |Teknion offers complete instaliation/maintenance training sessions, specific to applicable

maintenance, or operator iraining praduct lines. Additionally, Teknion can conduct end-user training to demonstrate the
programs that you offer to adjustability features of new fumiture and how {o make small changes. This may include
Sourcewell Membhers. [nciude Chair Adjustments and Training; Keyboard Adjustments and Training; and Element Removal *

details, such as whether training is {and Replacement.
standard or optional, who provides
training, and any costs that apply.

37 ... |Describe any technological . . Technology-intensive envirohments demand intefligent wire management and effeclive - :
0w advances that your proposed . distribution of power and data fo ‘workers,: who miay work anywhere within the premises

products or services offer. - .. The concepts of miobility and collaboration in the workplace, a rapidly growing workptace
: : S . . practtce requrres eccess to- technology and power at aﬂy tsme, everywhere : 3

For workstatrons benchmg, office’ surte and meetmg Yoom sotutions  Teknion has deve{oped
advanced electrical systems designed to provide easy access — ‘plug ‘n play’ connectwrty for
all types of workers. - Lounges, cafes, private rooms and ancillary spaces also require simple|
solutions' for conriectivily and information sharmg ameng work teams who ~come together and
then dlssolve fo solo work zones. - S R

We contmualty explore and evatuete hew the evolutmn of workspace and worksty!es rs
supported through access to technology for all types of workers.. At Teknion, it is :
imperative that the products we deslgn are developed with the forethought of how they wrtt
integrate with the cument technology of today and the vislon of tomorow. - :

We have partnered thh pres!rgmus techno!ogy firms to’ develop new ideas of Integratmg
furniture and techneiogy, to provrde 2. more ﬂextble bas:s for todays needs and tuture

NN : : . potential, : ; R
38 Describe any “green” initiatives As a manufacturer our prlonty is to minimize the env;ronmentat lmpact of our actav:ties

that relate to your company or to {Guiding these efforts are a set of Foundation Programs. We have carefully selected

your products or services, and these programs based on our ability to use them as tools to raise the bar for our

include a list of the certifying industry and curselves. They alsc drive transparency and accountability through the use of

agency for each. third-party auditing and reporting.

Teknion's Foundation Programs include 1SO 14001: Environmental Management Syslem to redy
Level: Reducing environmental and social impacis of fumniture within the built environment; SC

Our other Core Programs inciude Carbon Disclosure Project (CDP). Mitigating climate
change; EXCEL: Environmental Jeadership collaborative to share knowledge across industries;
and Living Building Ghallenge: Reducing toxicity in our products and increasing transparency.

For further information on Teknion's sustainability initiatives and the programs guiding our
efforts, please see the Documents, Additional Documenis section of our response for
Teknion's 2019 Environmental Charter.

Bid Number: RFP 121919 Vendor Name: Teknion LLC
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Identsfy -any third-party issued eco-

1iabels, ratings ‘or cerfifications that

your, cumpany ‘has ‘recelved for the

H{eguipment Jor products included in
your. Proposai related o energy
“{ efficiency “or -conservation, :life-cycle -
; ~.f+ . Carbon Disclosure Project (CDP): Provides third-parly reporting that measures,
-|discloses, manages and shares environmental information to lessen greenhouse gas
Jemissions and further accountability and transparency.
i Design for Envircnment (DfE). An approach to reduce the overalt human health and

. |environmental impact of a pruduct by considering the impacts across is life cycle during the
: desngn development phase.

design. {cradie-to-cradle), -or other

greenlsuslamabmty factors

Teknion's Environmental Certifications/Programs include:

« ' BIFMA [level: A transparent means of evaluating and communicating the environmental
and social impacts of fumiture products in the built environment.

. California Depariment of Public Health (CDPH): The CDPH Standard Method is one of
the most widely used standards to evaluate bullding and interior products for fow chemical
emissions.

- Divert: A program developed by Teknion to help companies divert their decommissioned

R fumuure from landﬂi] by providing them with the option to sell, donate, andfor recycle that
S fumatune

+ - Environmental Product Declaratnon {EPDY: A document that communicates information

.': . |about the environmental impact of a product throughout its entire life oycle,

» - EXCEL: Environmental leadership collaborative to share knowledge across industries.

e Forest Stewardship Council (FSC): An international network promoting the responsible
{management of the worIds forests by tracking the chain of custody {CoC) from the forest

to the consumer.

s 1SO 14001 An intematlonally accepted spedification for an Environmental Management
| System (EMS). Using this system, companies can establish, implement and measure

-~ jsustainabifity goals.

. Living Building Challenge (LBC): A green building cerfification program and sustainable
- {design framework developed by the International Living Future Institute {ILFI) to visualize the
--]ideal for the built environmeni.

"+ - Life Cycle Assessment (LCA). Assessment of environmental impacts associated with all
si-lthe stages of a product's life from raw material extraction through materials processing,

-+ {manufacture, distribution, use, repair and maintenance, and disposal or recycling.

- "Red List: Developed by the Intemational Living Future Institute (ILFE, the Red
List identifies chemicals designated as harmful fo living creatures including humans or
the environment. =

= e i80S Indoor Advantage: Leadership in environmental and sustainability certification,
~|improving indoor air quality, auditing, testing, and standards.

» - WELL: A performance-based building rating system and cerfification program that
consists of seven key concepts that when adhered fo, can positively affect human
health.
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Describe any Women or Minority
Business Entity (WMBE), Small
Business Eniity (SBE), or veteran
owned business certifications that
your company or hub pariners
have obtained. Upload
documentation of certification (as
applicable) in the document upload
section of your response.

Bid Number: RFP 121918

Because Teknion's production faciliies are not located within the United States and because
of the degree of vertical integration within the Teknion corporate group, there are limited
opportunities in the production facilities to outsource manufacturing processes to diverse
suppliers. We do work to meet these requirements within the United States, however, by
subcontracting design/specification, project management, installation and similar services to
diverse supptiers, primarily Teknion's authorized dealers, which are WBE, MBE, VOSB,
SDVOSB, and Hub Zone entities.

Teknion's Supplier Diversity/Small Business Initiative promotes an inclusive business
environment for the benefit of the company and our customers. We work with the
following business concerns fo develop innovative, cost-effective solutions that fuel our
mutual growth:

. Small businesses

Small disadvantaged businesses

Small woman-owned businesses

Historically Underutilized Business (HUB) Zone businesses

Veteran-owned small businesses

Service-disabled Veteran-owned smalt businesses

Certified woman-owned businesses

Certified minority-owned businesses

Documentation has been uploaded to the Documentation section of this portal.

Vendor Name: Teknion LLC
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What unique attributes does your
company, your products, or your
services offer fo Sourcewell
Members? What makes your
proposed solutions unigue in your
industry as it applies to Sourcewell
members?

When Teknion provides a product and service, we commit to excellence . in'all matters. . This
provides our customers with the best value solution in.inifiaf first costs as’ well ds. future
ownership and maintenance costs. Teknion feels that lhe foE!owrng are the most unrque
qualities that differentiate us from our competltors : e

. Integrated Product Portfollo “ Teknion. has developecl a broad portfolro ‘of products
designed to serve the needs of customers with varied requlrements Teknion has brought
new products to market with clear considération for those customers: who' have standardized

on our well-established products.. Teknion takes pride in proutdmg apraduct portfofro that =1

offers differences thal matter, such as interchangeable Uses,” integrated: arid universal.:
products and ease of recanfiguration, - In addition to Teknion's: commitment to” rion~
obsolescence, Teknion's goal has been to be able to provide “additional value through the
introduction of new products that Improve performance anci allow exrstrng “clstomers to
beneft from these introductions. : dnbinn

« " Commitment to Customer Satrsfactron = Smoe Tekneons entry :nto the market in the -

carly 1980's, our approach to salisfying tustomer requirements has separated ug” from our '

competitors.  in partnership with our dealers, : Teknion: has fashioned -an organrzatron that -
responds quickly fo the needs of individual custorners. - From: the ‘development of spectat

products to punchlist management, Teknion's mandate has' always beeri {0 consider each s

customer a future reference for Teknion and our dealers, . This: commitment has jed to
recognition from companies such as IBM and Cisco Systems both of whom selected I
Teknion for vendor excelience awards. Above all else we are gurdecf by our Value
Propesition for Service and Supply. R

. Availability -~ Teknion's senior management team has always taken an’ actrve role rn
measuring success with each and every customer. :-As we have faken an-sclive rofe i’
marketing our producls, we are also available to our customers throughout the  entire buylng
process. Teknion customers have the opportunity to speak with anyone in ‘the: organrzatron
for any reason. Qur customers have the assurance that our: entire orgamzatron i involved -
in measuring our performance, and that senior management wril be avarlabie fo resolve any
issue that becomes important to a Teknion cus!omer EIPRNES Gt

. Representation — Teknion feels that its ﬁeld representatron ls the best in the busmess
Teknion's direct sales force along with an experienced, professional dealer ‘network’ provrdes
not only sales expertise, but also real customer services throughaut the course of our
customer relationships. in addition to the everyday, on-site services that our: deaEers
provide, we count on our employees to be acuvely mvolved |n making sure that our. team rs
performing to the best of its ability, : R : : .

. Affitude — We at Teknion have always consrdered ourselves fortunate to be chosen as
a supplier to companies like Sourcewell. We take this responsibility serrousiy and never
take our success for granted. We believe that our customers are the reason for our
success.

42

{dentify your ability and willingness
to provide your products and
services io Sourcewell member
agencies in Canada.

Teknion is able to service Members throughout the Unlted States and Canada In fact. as
already noted in our response, Teknion has a significant market share in Canada.

Table 9: Warranty

Describe in detail your manufacturer warranty program, including conditions and requirements to qualify, claims procedure,

and overall structure. You may upload representative samples of your warranty materials (if applicable) in the document
upload section of your response in addition to responding to the questions below.

Bid Number: RFP 121919

Line . T
Iltem Question e _.Response . R sk
43 Do your warranties cover all products, pars, and |Teknion warranties cover the partslequrpment needed to propetly rectify a
labor? warranty related issue.
44 Bo your warranties impose usage restrictions or Any applicable restrictions or other limitations are outlined within our. .~
other limitations that adversely affect coverage? wamanly. Please see the Documents section of this portal for Teknrons fult
Limited Lifetime warranty and Studio TK warranty.. o : -
45 Do your warranties cover the expense of Teknion warranties cover those expenses assoc|ated W|th the perforrnance of
technicians’ travel time and mileage to perform warranty repairs.
warranty repairs?
46 Are there any geographic regions of the United Teknion is fully capable of performing warranty repairs in ail geographic
States (and Canada, if applicable} for which you regions in the United States and Canada. ..
cannot provide a certified technician o perform . ’
warranty repairs? How will Sourcewell Members in
these regions be provided service for warranty
repair?

Vendor Name: Teknion LLC
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47 Will you cover warranty service for items made by |The products proposed hereln are manufactured by Teknion and thereby
other manufacturars that are part of your proposal, |covered by Teknion warranties.

or are {hese warmranties issues typically passed on
to the original equipmert manufaciurer?

480 VWhat ‘are your proposed exchange and retum .
' nE programs and pohc:es'? .

No_ Teturns ‘of . products will ba acoepted without ‘Teknion's | pﬂor wntten
“{consent.: Should a customer wish “to retumn any standard . Teknion product, -
Athe: customer ‘must request a Retumn Goods :Authorization (‘RGA? : form from
< { Teknion.” Tekﬂron reserves ‘the right o ‘approve ‘and/or. deny RGAs at its soie
- Idiscretion. - All such approved returns ‘must ‘be shlpped frelght prepard unless {:
othenwise indicated - by ‘Feknron and standard |tems may be subject to a e
+{restocking ‘charge. = : ST
-] Workstirfaces, : panels, elements, all upholstery |terras and specnal prociucts i
“Jare ‘the’ property .of ‘the ‘customer ‘and cannot ‘be Teturmed -under ‘any 5
| circumstances.  -Other :standard ‘ifems :already in ‘preduction are subject o.a
“| cancellation ‘charge,’ to be detarmined at the ‘sole discretion ‘of . Teknion, :
‘| Returned: products “will only be aocepted if received by Teknion ‘inthe
| conditionIn ‘which they left the faotory ‘Credit wilt be issued ‘only: aﬂer
mspectlon of. returned producls Damaged products wrlt be refused and
: returned lo the shlpper

49 Describe any service contract opfions for the items |Teknion detrvers on long-tem business relationships and one-fo-one service.
included in your proposal. Together with our extensive dealer network, Teknion provides a full range of
facilittes services for customers. Teknion's service agreements commit fo
professional service levels including service response times fo ensure our
customers’ products are installed and functioning properly, A Semnvice Level
Agreement can be structured based upon the services and timeframes
required to meei facility planning needs or services can be provided on an
ad hoc basis as required. I requested, Teknion will monitor and measure
parformance against key performance indicators (KPls). Each dealer cffers a
full range of services for project management, move management, and asset
management.

A summary of available services is listed below,

. Order Management Services: Product specification and pricing;
Order processing and tracking, and Order delivery planning and phasing *
. instailation Services: Delivery and recelving of goods; Staging, and
Install and quality acceptance of insfall
. Move Management. Reconfigurations/small moves, adds and changes;
Move planning for live sites to minimize disruption; Moves — flocr+to-floor and
site-to-site, tear-down and rebuild; Post-project maintenance & day-to-day
facilities care; and Add-on or change-out to furniture

Cost Quotations: Paris and service for warranty work
. Express Ship Furniture Programs
. CAD Drawing Services: Furnifure Standards Development
. Ergonomic Evaluations: Assessment and recommendations; and End-user
training for new products
. Asset Managemen!{: Warehousing; and Inventory programs
. After Market Fumiture Services: Used furniture procurement or
trades; and Inventory disposition and recycling
. Leasing Programs

Bid Number: RFP 121919 Vendor Name: Teknion LLC
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Table 10: Payment Terms and Financing Options

50 What are your paymen! terms (e.g., net 10, net 30)? Teknion's siandard payment terms are Nei 30.

D you provade leasing or financing - options,’ especialy . | Teknion’ can provide feasing oplions to these entities 'if requested.:-: |
2/|those ‘options: that schools and. governmental - entities may S T e e T T e e
2500 |need: to- Use: in order: to. make . certain acquisitions? AT I e L TSR
52 Briefly describe your proposed order process. Include At Teknion, we have an overall philosophy of continuous process
enough detail o support your ability to report quarterly improvements.  Teknion has developed an order entry process that
sales to Sourcewell as described in the Contract template. {enables customers multiple avenues of order placement, either
For example, indicale whether your dealer network is directly with Teknion or through one of our authorized dealer
inciuded in your response and whether each dealer (or partners. Orders may be accepted utilizing our online ordering
some other entity) will process the Sourcewell Members' systemn, an internet site to upload larger orders, or orders may be
purchase orders. placed via the traditional fax/email method. Please see the

Documents, Additional Documents section of this portal for an outline
of the roles and responsibilities of both Teknion and our Dealer
Partner(s) throughout the order process.

Teknion can provide the following Sourcewell-specific reports on a
monthly or quarterly basis as requested by Sourcewell:

* Purchase Detall Report: This report will outline purchases by
product category for systems, seating, freestanding storage amd
freestanding furniture as weli as corresponding list and net values for
these items.

. Purchase Summary Report: This report will oulline specific list
and net purchases according io the product line.

. Order Category Report: This report will detail the number of
orders placed for each category of systems, sealing, freestanding
storage and freestanding furnittre by product line.

. Order Summary Repart: This report will outline the

average order value by product line.

. Order Detail Report: This report will provide a detailed listing
of all orders placed during a specified period. This report will
outline total order list value, discounts, and nel order cosis.

. Other Ad Hoc Reports: Teknion's Business Development
Managers will work closely with Sourcewell Members to develop
customized reports to achieve management reporting goals.

53 - |Do you accept the P-card procurement and payment Teknion can provide P-card procurement for transactmns up to B
St |process? If so, is there any additional cost to Sourceweil $5 OGO at no add[tmnal cost lo the Member. . SR
Members for using this process? B : e i

Table 11: Pricing and Delivery

Provide detailed pricing information in the questions that follow befow. Keep in mind that reasonable price and product adjustments can
be made during the term of an awarded Contract as desribed in the RFP, the template Contract, and the Sourcewell Price and Product
Change Request Form.

Response
54 Describe your pricing model (g.g., line-item discounts or Teknlon is offenng a pricing mode! whlch prescnbes a dlscount of‘f
product-category discounts). Provide detailed pricing data of the list pricing set forth In Teknion’s published Price and Product
{including standard or list pricing and the Sourcewell Guides. Generally, each product fine has its own Price and
discounted price) on all of the items that you want Product Guide and is subject to a specific discount although several
Sourcewell to consider as parl of your RFP response. if product lines share the same discount (e.g., District, Leverage, and

applicable, provide a SKU for each item in your proposal. |TOS). This model is Teknion's standard pricing methodology both
Upload your pricing materials (if applicable} in the document [for commercial and governmental customers.

upload section of your response.
Due te the number of product lines which Teknion i offering and the
number of product codes within each line, combined with the number
of product options, including size variations, opticns, and finishes,
Teknion is not able to provide a SKU for each item in Excel format.
We have, however, provide a iink to the Price and Product Guide
{(PPG) for each offered line. Please see the Documents, Additional
Documents section of this portai for those links.

*

Please note: We uploaded the PPGs thal are noi currently
availaple on-line, but were unable to upload all as the file size
exceeded the allowable upload parameters.

Bid Number: RFP 121919 Vendor Name: Teknion LLC
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55 - |Quantify the pricing discount represented by the pricing
;o |proposal in this response. For example, -if the pricing in
“-lyour fesponse represents a percentage discount from MSRP

Hor list, ‘state -the “percentage ‘or percentage ‘range.

As set forth in our response ‘above, each “Teknion product line ‘gets

~|its own discount off published Jist price . although several ‘product . lines

share the same. discount. :Please_see the Documents sectlon ‘of the

| portal “for Teknlon's ‘proposed ‘discount structure.

56 Describe any quantity or volume discounts or rebate

programs that you offer.

Please refer fo our response {o Table 12, Pncmg offered for
Teknion's discount structure, which includes volume discounts.

57 x Pfopose a method of. facilitating . “sovrced”. producis or:
o irelated serv:ces “which ‘may be Teferred foas “open market"
“litems -or: nonstandard ‘optiong”. For : exampte “you ‘may =
{supply such items “at cost™:or “at cost Pplus & peroentage -

2 Yor you 'may ‘supply ‘@ ‘quote for ‘each ‘such request.

For items ‘that are not_manufactured ‘by Teknion, Teknion would 7. |
purchase and reseli such items 1o the. Member 8 Tekmons cost plus

a 5% markup

58 Idenfify any element of the fotal cost of acquisition that is NO

like pre- delivery inspection, installation, set up, mandatory fra

Teknions Total Cost of Acqursrtlon does not provide for dellvety or
set-up activities beyond the Sourcewell Members dock. Inside
delivery and installation costs will be quoted on a per project
basis,

50 50 if freight, “delivery, “or ‘shipping is ‘an additional cost to the -
21| Sourcewell. Member, : describe m detail the complete fre:ght

'shrpplng. and delwery program e

L Unlled States

it 3 shlpped uslng Teknions standard ground frelght methods

- ‘|For deliveries within the Contlnental United - States Teknion utifizes * a
-|fieet of contract truckmg carriers that deliver .our products via o

standard ground freight, “For standard shrpments utifizing the me'thod

‘|deseribed above, - Teknion will \bear the :cost ‘of freight from our:

manufacturing facmtt_es to any srngle destlnat:on wrthm the Contrnentat

W Tekmon can aEso accommodate expedtted shrppmg methods as
.- :{requested by our customers. ﬁ -
1. -]expedited freight service, Tekmon would ‘Invoice  Sourcewell Members .

{for the difference between ‘the ‘cost ‘of expedited service ‘and the -

=if Sourcewell Members requires

cost of freight that ‘would have been incurred had ‘the produots been

In Canada, frerght rs mcluded to ail Urban Centers For locations

"> 1200km outside of urban centers fretght costs wr!l be: quoted on. a -

project by project basis. -

Specifically describe freight, shipping, and delivery terms or
programs avaitable for Alaska, Hawail, Canada, or any
offshore delivery.

60

Teknion will bear the cost of frelght for alf shipments into the
Continental United States and Canada. For shipments to Alaska
and Hawaii, Teknion will bear the cost of freight from Tekrion's
factory to a port of embarkation on the West Coast of the United
States. Any incremental cost to ship the product to Alaska and
Hawaii will be invoiced to the Member.

61 Describe ‘any unique " distribution andlor dellvery methods or._-

o optsons offered m your proposai

o camers that meet Tekn:on "stnngent e urp

| destination, trmmg. and variable ‘gonditions (weather road. olosure,

- strikes ‘etc.). " Shipments traveling by ‘ruck -are ‘categorized into
*|truckioad (TL) and fess than fruckload (LTL).

. |shipments consist of a fulf truck :and offer ‘a:more precise :

“"|truckloads are created, ‘his ‘having & positive lmpact on the .

Wrthrn North Amenca, Tekmon utlhzes & fteet of contract tzuckrng
t_irequrre ents..

Teknrons method of shrppmg' depends ‘on the plant locatton,

‘Truckload (T! i_}

appoiniment date, time, ‘and final ‘destination. - Less :than truot'c'load
shipments {(LTL) are combined with other -orders to ensure that futi

enwironment in reducing the | ‘quantity -of ‘gas ‘used .and reducing v
emissions.  Teknion will also. ‘leverage rail transportatron for iarge
projects that follow a more consistent schedule,

El

Table 12: Pricing Offered

departments.

c. better than the Proposer typically offers to GPOs, cooperative procurement organizations, or state purchasing

Bid Number: RFP 121919
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Table 13: Audit and Administrative Fee

Specifically describe any self-audit process or program that you plan
to employ to verify compliance with your proposed Contract with
Sourcewell. This process includes ensuring that Sourcewell Members
obiain the proper pricing, that the Vendor repors all sales under
the Contract each quarter, and that the Vendor remits the proper
administrative fee to Sourcewell.

Teknion's real interest in down-to-earth problem sciving has
resulted in strong aliances with our custorners.  Teknion will
continue to build long-term parinerships, supported by a
commitment to innovative solutions, which will advance the
strategic interests of our custemers. As patt of our account
management protocal, Teknion will conduct ongoing reviews
every three-months to identify degrees of satisfaction, and if
necessary, {0 document formal corrective action plans. These
comprehensive work sessions will involve formal and/or
informal discussions and presentations to assess performance
on product and service benchmarks.

To ensure compliance with the terms of the confract and its
pricing Teknion can provide the following Sourcewell specific
reports on a monthly or quarlerly basis as requested by
Sourcewell and its Members:

. Purchase Detail Report — This report will outline
purchases by product category for systems, seating,
freestanding storage and freestanding furniture as well as
corresponding list and net values for these items.

. Purchase Summary Report — This report will autline
specific list and net purchases according fo the product

line.

. Order Category Report — This report will detail the
number of orders placed for each category of systems,
seating, freestanding storage and freestanding fumniture by
product line.

. Order Summary Report — This report will outiine

the average order value by product line.

. Order Detail Report — This report will provide a
detailed listing of all orders placed during a specified period.
This report will cutline total order list value, discounts, and net
order costs.

. Other Ad Hoc Reports — Teknion will work closely

with Sourcewell to develop customized reporis to achieve
management reporting goals.

64 ..

“'|Contract in the ‘event that yoli are awarded a Contract.
~o|is! typ:cally “cafculated as a; pefcentage of Vendor's’ salés under the.
- |Confract-or-as: a per-unit. fee: :if-is’ not ‘4 fineditem’ addition to the::

Idéntify s proposed  administrative’ fée that. you- will pay to. .-
Sourcewsl!. for facilitaiing, managing,: and promoting’ the Sourcewell
This: fee

Member's cost of goods (See the RFP anct template Contract for
additional detalts) :

Teknian proposes an admm:stratwe tee equal lo 2% as e
descrlbed above e : KRLEOHEE 2

Table 14: Industry Specific Questions

Bid Number: RFP 121919
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DocuSign Envelope iD: 9AF44748-0AB7-4562-0D5B-2C1105988BE8

65 If you are awarded a confract, provide Pevelopment of Key Performance Indicators (KPls) is an imporant exercise that
examples of internal metrics that will be supports our customers’ business cases, project goals, and parameters (metrics).
fracked to measure whether you are The establishment of KPls is crifical for the program success and will also provide
having success with the confracl direction for the extended project team. These metrics will serve as a measure of

success during project and performance evaluations. Reporting measures should be
mutually agreed upon, obtainable and sustainable,

Teknion can provide the following Sourcewell-specific reports on a monthly or quarerly
basis as reguested by Sourcewell:

. Purchase Detall Report — This report will oufline purchases by product
category for sysiems, seating, freestanding storage and freestanding furnifure as well
as comesponding fist and net values for these items. *
. Purchase Summary Report — This report will outline specific list and

net purchases according to the product line.

. Order Category Report — This report will detail the number of orders piaced
for each category of systems, seating, freestanding storage and freestanding fumiture
by product line.

. Order Summary Report — This report will outline the average order vaiue

by product line.

. Order Detail Report — This report will provide a detailed listing of alf

orders placed during a specified period. This reporl will oulline total order list
value, discounts, and net order costs.

. Other Ad Hoc Repors — Steve Hindle will work closely with Sourcewell

to develop customized reports to achleve management reporting goals.

©“{Describe ‘any .industry ‘tesfing procedures, | Teknion adheres to and exceeds the high standards established by the ‘Business -

- jquality - controls ‘and certif cations ; that apply |and Institutional Fumiture Manufacturer's :Association: {BIFMA)} 'under the Amencan
o ]to the prcducts propcsed TP - Nataona! Standards Insmute (ANSI) standard deveiopment process :

These standards are, mtended to ;Jrowde manufacturers SpeCIﬁel'S and users wath anz]
S COMMon . ‘standard base when_ selecling ‘furniture thal meets safety,’ durabmty and the | =
I structural ‘adequacy of the specified furniture, “independent of construction materials, " |
““1The standards define ‘specific fests,’ Iaboratozy equipment to be used, ‘fest ccndmons
= land acceptance levels. . Teknion _employs ‘cértified, independent_third-party test -
“{tacilities to conduct BIFMA iestmg u Cemﬁcates of Compt:ance for each prociuct ime_'-.
3:are -avaliabte to our customers fo e\new Sl PR il -

i Addltrcna!ly, m September 1993, Teknion recewed a!s regtstratnora pursuam tc lSO ok
.1{9001. - This -rigorous . standard s - 1mposed by the. internatnonai Organization for 7 5w
Standardlzatlon ‘and requires ‘candidales ‘fo ‘create ‘a ‘process ‘o ensure :guality: conlroi
‘Iprocesses 'in the -development, manufac!urmg, ‘defivery :and :sefvicing of its prcducts

‘| Registration requires -documentation ‘of :quality procedures,  demonstration ‘of . contmucus
“Himprovement, -and | mdependent ongomg audlls by Intemat:onal Standards Board
representatives.: o BB

Bid Number: RFP 121919 Vendor Name: Teknion LLC
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87 Describe your abllity and plan fo address |Teknion continuously introduces products that support new planning scenarios for the
member needs for collaborative space or |evolving office. Teknion products can be used to build complete independent
open concept soiutions and how your workstations and clusters, Others have been designed to enbance the functionality of
propased products factor in to them. systems furniture akeady in place. Teknion products support the integration of people

and technology, facilitate productivity and communication, and create fiexible work
environments thal adapt to change as it occurs.

Ptanning for the Evolving Office in today's business environment, change occurs rapidly.
and undefined future requirements.

. Scenarios may be determined by the nature of the business,

crganizational struclure and culture, space restrictions, technology, work dynamics
and process.

. Within any given organization, planning may differ by department, team

or individual user needs.

. Facililies need a single adaptable product porifolio that can address a

wide variely of planning needs and be used for experimentation.

. Through a combination of our products, Teknion offers a wide range of
planning possibilities.

. The inherent flexibility of Teknion's product offering allows customers to move
fiuidly across the specirum of planning solutions as changing needs dictate.

Low-Risk Experimentation Teknion products allows users to make gradual changes or tr]
and investment management.

Safe Investment Because Teknion products support a range of workstation types, as wi
systems already in place.

Since 1981, Teknion has created fumiture for the technology-driven office. Today, we
are helping to serve the needs of an evolving workplace and world of business,

Our products are designed to work with all the possible shapes the work
environment may take tomomow and the day after.

68 [Deseribe your- design. resources; to develop Teknion has-always been driven: by-design.’: From. becoming one of the, first.:
i : jor; enhance  culture, "change: managemant - | manufacturers: 6. put power in“& panel; to: launchmg game—changmg solutions Itke
and:' legrated Eechnotogy needs : D;stract anci Upstage ‘o des19n team has eamed a repu!atlon t'or lnnovatlon

Tekmon understands the role of deszgn and the sktlis that destgners bnng io bus:ness :
-~ from product development to. communications: to’ organizational, striicture” and’ work 1=
processes. . As ‘such, the faundatlon of our busmess is ane of respect for dessgn
refationships and quality, e :
The Teknion Design Team is compnsed of our lntemat department of des;gn thmkers;
many of which we can proudly’ say have beeri with Us since the inception of - '
Teknion. ~ in addition, we actively build concepts and ideas in collaboration with."
leaders in the design community. - Together we confinue to create, mnovate and
launch new products to build upon our product portiolio.

69 Describe your ability to evaluate and Integration has been a core design philosophy since our early days and has been a

enhance the ufflization or return on key to Teknion's overall success. Integration is clearly evident in how our exiensive
investment for design alternatives utilizing portfolio of products and finishes have been designed to work together - a unique
your products, approach in the contract furniture Industry. Teknion products have been fundamentally

designed to minimize the total cost of ownership while maintaining simplicity in
design. Teknion understands that fumiture is a substantial investment for any
company, and for this reason we are committed to developing products that are
universal in nature, can be changed easily and are cost effective thereby reducing
overall expenditures.

Teknion products enable customers to make gradual changes or radically transform
their work environments. Teknion designs and manufactures practical, adjustable,
multiple-use products where the cost of experimentation is minimal, while change and
future adaptability are easy. Our products are designed fo integrate with each other
and be “backward compatibie” with the vast majority of legacy products — a
philosophy we will continue to maintain long into the future.

Bid Number: RFP 121919 Vendor Name: Teknion LLC
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70 7 1Describe how your products are integrated {Through advocacy and educafion, Teknion has held a leadership role in sustainable

S jor factor jnte a LEED certified facifity. outreach since 2002, Teknion has used the USGBC and the lessons we have
R L . - ~jlearned through our parinership with them to guide our product development by

. -{implementing & protocol called “Design for the Environment” {DfE) to drive a
Jcultural change within our organizafion.

o {The Partnership

Ouwr path to environmental success began by providing educational workshops for LEED
two- year educational partnership with the USGBC in which we prepared industry par
putfolio. .-

- -1As LEED f{ransforms from a technicat rating system on building performance to a
‘jsystem that is focused on the health of the occupants in the space, Teknion has

been_part of five different Pilot Projects for LEED v4. As we expand our knowledge

. |base, we will continue to implement and strategize for our customers based on
“{these new rating standards.

While we are proud of our success with the LEED rating system, we stilf see the
~|opportunity for more. -“Through plot projects with LEED V4, we see more on the
horizon that further addresses the health and weliness of the workplace. While
- {documents like Environmental Product Declarations and Heaith Product Decdlarations

- |remain absent and unachievable for the fumiture indusiry, we see the opportunity to
© |move forward with transparency and life cycle assessments with or without a
prescribed process that meets LEED v4. Let us show you how we make 80% of
- |what we sell in-house through our owned supply chain and source 95% of our raw
' |materials from North America, :

-'{Projects that are precursors to the LEED v4 standard are those following the Living
" '{Building Challenge Standard. Using this standard to help perfect the innovation

. 1Credits within LEED, Teknion has leamed more, pushed the learning curve forward
and provided safe and fransparent products for our customers with projects such as
"~ {The Bullit Center, The Brock Environmental Center in Virginia Beach, Virginia, the
{National Resources Defense Council, and Living Future Insfitute in Seaftle,
Washington.

While we could list numerous customers and projects that would illustrate our
contribution to LEED, we feel it is more important o highlight specific projects that
were monumental in execution by the knowledge and collaboration of our team. We
intend to parner with Sourcewell Members in the same way, stretching the value of
|our products and experiise in sharing the value of sustainable design with your staff,
your customers and your investors. Green is good for business and we are well
positioned and educated, as a company, to conlribute to the success of your
project. |t is our goal to be sfrafegic for our customers by providing a product and
a process that supporls sustainable design.

71 Describe your approach to serving Teknion's Public Sector Program is a focused group of individuals who manage
members in stateflocal Govemment, complex accounts across geography. We support multiple layers of the contracting
education, non-profit, and how you wik agency with a dedicated, multi-disciplined Teknion team. The team works with the
grow those markets using your products end users to create and implement timely, cost-effective and appropriate solutions by
and the Sourcewell contract. applying consistent methodology, quality producis and skilled service resources,

Through the Program, Teknion offers a full range of high-performance products
designed to meet the diverse requirements of the Public Sector market. Our product
offering includes but is not limited to fiexible panel and desking systems, quality wood
furnishings, filing and storage, a broad range of seating, tables, and fumniture for open
and collaborative spaces. Our product alfows for flexibility of design and
reconfigurability of a space. Our producis alsc meet industry festing and
sustainability standards.

To further support our customers, Teknion pariners with authorized dealers who provide
needs—  from design, planning, management, to installation--to achieve customer saf]

Teknion's innovative, award-winning products, our sfrong dealer network, and team of
experienced personnel who are committed to customer satisfaction are ideal for your
coaperative purchasing applications.

Bid Number: RFP 121919 Vendor Name: Teknion LLC
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Table 15: Exceptions to Terms, Conditions, or Specifications Form

Only those Proposer Exceptions to Terms, Conditions, or Specifications that have been accepted by Sourcewell have been
incorporated into the contract text.

Documents

Ensure your submission document(s) conforms to the following:
1. Documents in PDF format are preferred. Documents in Word, Excel, or compatible formats may also be provided.

2. Documents shouid NOT have a security password, as Sourcewell may not be able to open the file. it is your sole responsibility to
ensure that the uploaded document(s) are not either defective, corrupted or blank and that the documents can be opened and viewed by

Sourcewell.
3. Sourcewell may reject any response where any document(s} cannot be opened and viewed by Sourcewell,

4. If you need to upload more than one (1) document for a single item, you should combine the documents into one zipped file. if the
zipped file contains more than one (1) document, ensure each document is named, in relation to the submission format item responding
to. For example, if responding to the Marketing Plan category save the document as "Marketing Plan.”

e Financial Strength and Stability - Teknion Financial Strength & Stability.pdf - Tuesday December 17, 2019 10:33:51

s Marketing Pian/Sampies - Teknion - Sourcewell Public Sector Marketing Material pdf - Wednesday November 27, 2019 08:09:15

» WMBE/MBE/SBE or Related Certificates - Teknion WMBE-MBE-SBE & Related Certificates.pdf - Tuesday December 17, 2019
10:39:18

o Warranty information - Teknion Warranty information.pdf - Tuesday December 17, 2019 10:34:24

e Pricing - Teknion Pricing Proposal 12.18.19.xlsx - Tuesday December 17, 2019 10:35:18

* Additional Document - Teknion Additional Documents.zip - Thursday December 19, 2019 09:39:18

Bid Number: RFP 121919 Vendor Name: Teknion LLC
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Proposers Assurance of Comp

PROPOSER ASSURANCE OF COMPLIANCE

PROPOSER’S AFFIDAVIT

The undersigned, authorized representative of the entity submitting the foregoing proposal (the “Proposer"), swears that the following
statements are true {o the best of his or her knowledge.

1. The Proposer is submitting its proposat under its true and correct name, the Proposer has been properly originated and legally exists
in good standing in its state of residence, the Proposer possesses, or will possess before delivering any products and related
services, afl applicable licenses necessary for such delivery to Sourcewell member agencies. The undersigned affirms that he or she
is authorized to act on behalf of, and to legally bind the Proposer to the terms in this Contract.

2. The Proposer, or any person representing the Proposer, has not directly or indirectly entered into any agreement or arrangement
with any other vendor or supplier, any official or employee of Sourcewell, or any person, firm, or corporation under contract with
Sourcewell, in an effort to influence the pricing, terms, or conditions relating to this RFP in any way that adversely affecis the free
and open competition for a Contract award under this RFP.

3. The contents of the Proposer's proposal have not been communicated by the Proposer or its employees or agents to any person not
an employee or agent of the Proposer and will not be communicated to any such persons prior to the official opening of the
proposals.

4. The Proposer has examined and understands the terms, conditions, scope, contract opportunity, specifications request, and other
documents in this solicitation and affirms that any and all exceptions have been noted and included with the Proposer's Proposal.

5. The Proposer will, if awarded a Contract, provide to Sourcewell Members the /products and services in accordance with the terms,
conditions, and scope of this RFP, with the Proposer-offered specifications, and with the other documents in this solicitation.

6. The Proposer agrees to deliver products and services through valid contracts, purchase orders, or means that are acceptable to
Sourcewell Members. Unless otherwise agreed to, the Proposer must provide only new and first-quality products and related
services to Sourcewell Members under an awarded Contract.

7. The Proposer will comply with all applicable provisions of federal, state, and local laws, regulations, rules, and orders.

8. The Proposer understands that Sourcewell will reject RFP proposals that are marked “confidential” {or “nonpublic,” etc.), either
substantially or in their entirety. Under Minnescta Statute §13.591, Subd. 4, all proposals are considered nonpublic data until the
evaluation is complete and a Contract is awarded. At that point, proposals generally become public data. Minnesota Statute §13.37
permits only certain narrowly defined data fo be considered a “trade secret,” and thus nonpublic data under Minnesota's Data
Practices Act.

The Proposer understands that it is the Proposer's duty to protect information that it considers nonpublic, and it agrees to defend and
indemnify Sourcewell for reasonable measures that Sourcewell takes to uphold such a data designation.

R By checking this box | acknowledge that | am bound by the terms of the Proposer’s Affidavit, have the legal authority to submit this
Proposal on behalf of the Proposer, and that this electronic acknowledgment has the same legal effect, validity, and enforceability as if |
had hand signed the Proposal. This signature will not be denied such legal effect, validity, or enforceability solely because an electronic
signature or electronic record was used in its formation. - Jeffrey Kraus, Vice Praesident Business Operations , Teknion LLC

The Proposer declares that there is an actual or potential Conflict of interest relating to the preparation of its submission, andfor the
Proposer foresees an actual or potential Conflict of Interest in performing the contractual obligations contemplated in the bid.

e Yes & No

Bid Number: RFP 121919 Vendor Name: Teknion LLC
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PROPOSAL

OFFICE FURNITURE GROUP DATE FROPOSALY
18650 MacArthur Blvd, Suite #400
Irvine, CA 92612 05/18/21 | 70558
T: 949.769.6400
F:949.769.6401 PROJECTH#: 55-114
el LR TR LI
CUSTCOMER : INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PHY 562-570-3835 LONG BEACH CA 50802
FAX NUMBER# CUSTCMER P.C.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# QTY PRODUCT DESCRIPTION EACH EXTEND
PHASE 1
REFERENCE #121919-TKN
SOURCEWELL CONTRACT # 422145
& #422225
% PHASE 1 %%
1 44 wsl 2,386.60 105,010.40
* 72x72 Workstation
*
* 42H Furniture Panels (Fabric/Laminate)
* 9H Frosted Glass Screen
* 42H Laminate Screen
* Tk (2+2) Wire Schematic
*
* Per User:
* 29x70 Desk
* 23x24 Return
* Height Adjustable L-Base
* 16x23x42H Box/Box/File
* with Storage Clesed Storage
* {2) Duplexes & (1) Data Opening
* {Data Insert Provided by Others)
* Horizontal &Vertical
* Wire Managment
* {1) Desk Edge Clamp Power Qube
* with 1 Outlet/2 USB (PM-1)
*

CONTINUED...
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PROPOSAL

OFFICE FURMITURE GROUP DATE PROPOSALY
18650 MacArthur 8lvd, Suite #4000
Irvine, CA 92612 05/18/21 | 70558
T: 949.769.6400
F:949.769.6401 PROJECT#: 55-114
CUSTOMER : INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PH# 562-570~3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
£ QTY PRODUCT DESCRIPTION EACH EXTEND
* Location:
* (18) lst Floor Open Area
* (26) 2Znd Floor Open Area
*
* See Plan and Finish Form
Subtotal WS1 105,010.40
2 2 WS2 2,605.25 5,210.50

72x94 Workstation

42H Furniture Panels (Fabric/Laminate)
{Power From Architectural Walls}

Per User:

29x70x36x23 Desk with Curved corner
23x30 Return

Height Adjustable L-Base

24x23x42H Box/Box/File withWardrobe
and Storage Closed Storage
Horizontal &Vertical

Wire Managment

{1) Desk Edge Clamp Power Qube

with 1 Cutlet/2 USB

Location:
Shipping and Receiving Office

PO S T T T R . S S . S R

CONTINUED. ..
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PROC

PCSAL

OFFICE FURNITURE GROUP DATE

PROPOSALY

18650 MacArthur Blivd. Suite #400

lrvine, CA 92612 05/18/21

70558

L 1:949.769.6400
F: 949.769.6401

PROJECT #:

E R R
RN T [

55-114

CUSTOMER : INSTALL AT:

CITY OF LONG BEACH
CITY OF LONG BEACH

3861 WORSHAM AVE
LONG BEACH CA 90802
PH# 562-570-3835

3861 WORSHAM AVE
LONG BEACH CA 20802

FAX NUMBER# CUSTCMER P.O.# SALESPERSON TERMS

MEREDITH MACIAS NET 10 DAYS

VALID THRU

06/30/21

QTY PRODUCT DESCRIPTION

EACH

EXTEND

* See Plan and Finish Form

Subtotal WS-2

Private Office
Height Adjustable Tapered Top
29"d x 52" x 69"
with integrated power bar
up/down memory display
20"d x B84"W Mid-Height Credenza
with Box/Lateral/Storage Bookcase
20"d x 24"W Box/File
20"d x 18"w x 72"h Closed Shelf Cabinet
15"d x 54"w Wall Mounted Open Cabinet
54"™W x 36"h Wall Mounted Tackboard
Desk Grommet Mount Power Qube
with 1 Outlet/2 USB (PM-1)

3,8

TAG: PC-1

Location:
(2} 1st Floor
(4) 2nd Floor

LI A I I A S T T R S S S S S S

See Plan and Finish Form

5,210.50

81.50 23,289.00
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PROPOSAL

OFFICE FURMITURE GROUP DATE PROPOSAL#
18650 MacArthur Blvd, Suite #400
Irvine, CA 92612

T: 949.769.6400

F: 949.769.6401

65/18/21 | 70558

PROJECT#: 55-114

CUSTOMER: INSTALL AT:

CITY OF LONG BEACH
CITY OF LONG BEACH

3861 WORSHAM AVE

LONG BEACH C& 90802 3861 WORSHAM AVE
PH# 562-570-3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALTD THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# QTY PRODUCT DESCRIPTION EACH EXTEND
Subtotal PO-1 23,289.00
4 i Executive Office 4,400.70 4,400.70

20"d x 30"W Lateral File, 2 Drawers
18"d x 30"W Open Bookcase

30"d x 78"W Desk with Modesty

Height Adjustable Bridge Top

27"d x 70"w with integrated power bar
up/down memory display

Kneespace Mid-height Module for Bridge
18"d x 69"W Mid-Height Credenza

with Bookcase/Box/Lateral

18"d x 30"W x 72"h Box/Lateral with Closed Storage
15"d % 48"w Wall Mounted Open Cabinet
48"W x 36"h Wall Mounted Tackboard
Desk Grommet Mount Power Qube

with 1 oOutlet/2 USB (PM-1)

TAG: PO-2

Location:
(1) 2nd Floor

P S T R R N T T S R N

See Plan and Finish Form

Subtotal PO-2 4,400.70
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OFFICE FURNITURE GROUP
18650 MacArthur Blvd. Suite #400
trvine, CA 922612

PROPCS AL

DATE

PROPOSAL#

05/18/21 | 70558

T: 949.769.6400
F: 949.769.6401

PROJECT#: 55-114

e }'\'T, i i‘:;.':f.. N R

CUSTOMER:

INSTALL AT:

CITY OF LONG BEACH

3861 WORSHAM AVE
LONG BEACH CA 90802
PH¥ 562~-570~3835

CITY OF LONG BEACH

3861 WORSHAM AVE
LONG BEACH CA 20802

FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS

MEREDITH MACIAS NET 10 DAYS

VALID THRU

0e/30/21

i QTY PRODUCT

DESCRIPTION

EACH

EXTEND

5 1 BCMMSF48R

o2
Lo

[ 12 >
=N
[N

@]

[\

EE I .

L I S S T -

Square Meetling Table -
Four-Point Base, 48"w,
Radius (1-3/16™)

Foundation Laminate
Walnut Cathedralgrain
Straight Trim

Walnut Cathedralgrain
Mica Colors
Anthracite (Satin)

TAG: T-8

Location:
(1) 2nd Floor Executive Office

See Plan and Finish Form

Subtotal T-8

T-1

48d x144w

Rectangle Conference Table

Radius Corners with Blade Legs
Center Linear Power Box 28" Plug-in
8 Power/8 USB/2 Media

With Wire Managers

Laminate Finish:

Walnut Cathedralgrain

CONTINUED. ..

377.13

1,594.00

377.13

377.13

1,594.00
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PROPOSAL

OIFFICE FURNITURE GROUP DATE PROPOSALH
18650 MacArthur Blvd. Suite #400

Irvine, CA 92612 05/18/21 | 70558
T:949.769.6400
£:949.769.6401

PROJECTH#: 55-114

CUSTCOMER: INSTALL AT:

CITY OF LONG BEACH
CITY OF LONG BEACH

3861 WORSHAM AVE

LONG BEACH CA 90802 3861 WORSHAM AVE

PHE 562-570-3835 LONG BEACH CA 90802

FAX NUMBER# CUSTOMER P.O. ¥ SALESPERSON TERMS VALID THRU

MEREDITH MACIAS NET 1G DAYS 06/30/21
¥ aTy PRODUCT DESCRIPTION BACH EXTEND
* Metal Legs Finish:
* Anthracite
Location:

(1) 1st Floor Conference Room 107
See Plan and Finish Form
Tag(s): T-1

Subtotal T-1 1,594.00

7 1 T-2 1,662,65 1,662.65
60d x 96w

Rectangle Confernence Table

Square Corners & Panel Legs

Center Linear Power Box 18" Plug-in
4 Power/4 USB/2 Media

With Wire Managers

Laminate Finish:

Atrium White

Metal Trim Finish:

Anthracite

Location:
(1} 2nd Floor Conference Room 208

EEE T I N A T S R . S

See Plan and Finish Form
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COFFICE FURNITURE GROUP
18650 MacArthur Blvd. Suite #400
Irvine, CA 92612

T: 949.765.6400

F:949.769.6401

PRCOCPOS AL

DATE

PROPOSAL#

05/18/21 | 70558

PROJECT#: 55-114

N

CUSTOMER:

INSTALL AT:

CITY OF LONG BEACH

3861 WORSHAM AVE
LONG BEACH CA 2908C2
PH# 562-570-3835

CITY CF LONG BEACH

3861 WORSHAM AVE
LONG BEACH CA 30802

FAX NUMBER# CUSTOMER P.O. % SALESPERSON TERMS

MEREDITH MACIAS NET 10 DAYS

VAL

06/

ID THRU

30/21

# QTY PRODUCT

DESCRIPTION

EACH

EXTEND

L A T . S R R S e S

LA S . S .

Subtotal T-2

CR-1

Credenza with Top
20"d x 70"w x 36"h
Solid Laminate Doors
Locking

With Waste Receptacle
Laminate Finish
Walnut Cathedralgrain

Location:
{1} 2nd Floor Room 208

See Plan and Finish Form

Subtotal CR~1

Reception Desk

Desk 30d x 84w

Return 24d x 48w

12x84 Transaction Top
Visitor Side Right Side

42H x 48w

Visitor Left Side Drop Down
for ADA 33H x 36"W

Wall Mount Tackbecard 12x66
Tackboard 12x48

CONTINUED. ..

1,063.25

2,061.95

1,662.65

1,063.25

1,063.25

2,061.95
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PROPOS AL

OFFICE FURNITURE GROUP DATE PROPOSAL#
18650 MacArthur Blvd. Suite #400
Irvine, CA 92612 05/18/21 | 70558
T: 949 769.6400
F:949.769.6401 PROJECT#: 55-114
CUSTOMER : INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PHE 562-570-3835 LONG BEACHE CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 0&6/30/21
# QTY PRODUCT DESCRIPTION BEACH EXTEND
* Box/Box/Tile Pedestal
* File/File Pedestal
*
* Location:
* LOBBY 106
*
* See Plan and Finish Form
Subtotal Reception Desk 2,061.95
10 30 LLF30C1836D Lat 564.63 16,938.90
1A File, Three-High, Combo, 18"dx3
6"w,Metal Fronit,Full Pull
~Mica Mica Colors
68 Anthracite (Satin)
K Key Alike
W2 Counterweight Only
*
* TAG: F-1 (40"h)
*
* Location:
* {l6) 1st Floor
* {14) Znd Floor
*
* See Plan and Finish Form
Tag({s): F-1
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PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSAL#
18650 MacArthur Blvd. Suite #400
Irvine, CA 92612 05/18/21 | 70558
T: 949.769,.6400
: 9.769.6401
F:94 PROJECTH: 55-114
S L I i { PR
CUSTCOMER: INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PH# 562-570-3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.C.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# QTY PRODUCT DESCRIPTION BEACH EXTEND
Subtotal F-1 16,938.90
11 4 LLF30L1836D> Lat 551,45 2,205.80
1A File, Three~High, Letter, 18"dx
36"w,Metal Front,Full Pull
~Mica Mica Colors
68 Bnthracite (Satin)
K Key Alike
Wz Counterweight Only
*
* TAG: F-2 (36.8"h)
*
* Location: Printer Station Storage
* (2) 1st Flocr
* (2) Znd Floor
*
* See Plan and Finish Form
Tag(s): F-2
Subtotal F-2 2,205.,80
CT-1
12 2 PLSTND1B36 Storage Top for Clusters 209.17 418,34

Without End Units, Back to
Back Cluster of 4 Units,
18"d x 36"w

CONTIRUED., ..
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PROPOS AL
OFFICE FURNITURE GROUP DATE PROPOSAL#
18650 MacArthur Bivd. Suite H400
Irvine, CA 92612 05/18/21 | 70558
T: 949.769.6400
F: 949.769.6401 PROJECTS: 55-114
CUSTOMER INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BFRACH
3861 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PH# 562-570-3835 LONG BEACH CA 90802
FAYX NUMBER# CUSTOMER P.O.# SALESFERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# QTyY PRODUCT DESCRIPTION EACH EXTEND
~R Foundation Laminate
2G Atrium White
4G Atrium White
*
* TAG: CT-1
* Common Top for Cluster of (4) Files
* 36"d X 72"w
*
* Location:
* {2) 2nd Floor
*
* See Plan and Finish Form

Tag{s): CT-1

Subtotal CT-1

13 2 CT-2
* 36d x 1l4w
* Laminate Top
* With Bar Height (40"h) Pedestal Leg
* Common Top Cluster of (4) Files
* with Meeting Table OverHang
*
* Location: Open Area Collaboration Area
* (1) 1st Floor
* (1) Z2nd Flocr
*
* See Plan and Finish Form
CONTINUED., ..

418.34

636.40 1,272.80

PAGE 10




PROPOS AL

OFFICE FURNITURE GROUP DATE PROPOSAL#
18650 MacArthur Blvd. Suite #400 o 8/91
irvine, CA 92612 5/18/2 70558
T: 949.769.6400
: 7 .
F:949.769.6401 PROJECT#: 5h-114
' e e R e G T
CUSTCMER: INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
38601 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PH# 562-570~3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# QTY PRODUCT DESCRIPTION EACH EXTEND
Subtotal CT-2 1,272.80
14 9 FLSTNALB36 Storage Top for Clusters 141.39 1,272.51
Without End Units, 2 Units
Side by Side, 18"d x 36"w
~A Foundation Laminate
2G Atrium White
4G Atrium White
*
* TAG: CT-3
* Common Top
* 18"D x T72"W
*
* Location: Open Area / Printer Storage
* (7) 1lst Floor
* (2} 2Znd Floor
*
* S3ee Plan and Finish Form
Tag(s): CT-3
Subtotal CT-3 1,272.51
15 16 NARJIB Around Guest Chair, Mesh 192.92 3,086.72
Back, Four Leg with Glides,
Hard
CONTINUED...

PAGE 11




PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSAL#
18650 MacaArthur Bhvd. Suite #400
Irvine, CA 92612 05/18/21 | 70558
T: 949.769.6400
Fr949.769.6401 PROJECT#: 55-114
CUSTOMER: INSTALL AT:
CITY CF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PH# 562-570-3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACTAS NET 10 DAYS 06/30/21
# oY PRODUCT DESCRIPTION EACH EXTEND
A127 Black
~F01 Fabric Grade 1
~05 Bitstream
Bl167 ¥Xenon
~B Ebony
8B Ebony
*
LOCATION: First Floor
* (2) Office 1G1
* (2) Office 102
* Second Floor
* {(2) Office 201
* (2) Office 202
* {2} Office 203
* {2) Office 204
* {4y Office 205
Tag{s): CH-2
CH-2 Subtotal 3,086.72
16 4 NVRSBBNP Variable Stool, Four-Leg 247.86 991,44
w/Gids Hard, Bar Hght, No
Arms, Sngl Uph, Seat Only
* 30" Seat Height
~F01 Fabric Grade 1
~05 Bitstream
B1l62 Trackback
7 Platinum
8C Very White
CONTINUED. ..
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PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSAL#
18650 MacArthur Bivd. Suite #400
Irvine, CA 92612 05/18/21 | 70558
T: 949.769.6400
F:949.769.6401 PROJECT#: 55-114
S R A Sl by R AT I L
CUSTOMER : INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 80802 3861 WORSHAM AVE
PH# 562-57G-3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# QTY PRODUCT DESCRIPTION EACH EXTEND
*
LOCATION: First Floor
* (2) Open Office 105
* Second Floor
* {2) Open Office 200
Tag(s}: CH-3
CH-3 Subtotal 991.44
17 10 NJUU Just-Us Chair, Upholstered 307.69 3,076.5%0
Seat
~Just-Us Just-Us Mesh
J101 Charcoal
~F01 Fabric Grade 1
~05 Bitstream
B169 Blue Team
1 Standard
~E Ebony
8B Ebony
~ Casters (Hard)
*
LOCATION: First Floor
* (10) Conference Room 107
Tag({s): CH~4A
CH-4A Subtotal 3,076.80

BAGE 13




PROPGCGSAL

OFFICE FURMNITURE GROUP DATE PROPOSAL#
18650 MacArthur Blvd. Suite #400
wg Irvine, CA 92612 05/18/21 | 70558

T: 949.76%2.640C0
F: 949.769.6407%

PROJECT#: 55-114

CUSTOMER : INSTALL AT:

CITY OF LONG BEACH
CITY OF LONG BEACH

3861 WORSHAM AVE

LONG BEACH CA 90802 3861 WORSHAM AVE
PH# 562-570-3835 LONG BEACH CA 208062
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# QTY PRCDUCT DESCRIPTION BACH EXTEND
18 4 NJUU : Just-Us Chailr, Upholstered 307.6% 1,230.76
Seat
~Just-Us Just-Us Mesh
J101 Charcoal
~F01 Fabric Grade 1
~05 Bitstream
Bl62 Trackback
1 Standard
~E Ebony
88 Ebony
~ Casters (Hard)
*
LOCATION: Second Flcor
* {4) Conference 208

Tag(s): CH-4B
CH-4B Subtotal 1,230.76

19 8 NVRGANN Variable Stacking Guest 142.04 1,136.32
Chair, Four-Leg w/Casters,
Soft, No Arms, Not
Upholstered
Platinum
A Deep Verde
Ebony
No Bookrack
No Tablet

* 2O -l

LOCATION: First Floor
* (8) Break Room 100
CONTINUED. ..
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PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSAL®
18650 MacArthur Blvd. Suite #400
Irvine, CA 92612 05/18/21 | 70558
T: 949.769.6400
F: 949.769.6401 PROJECT#: 55-114
' — e ot "
CUSTOMER : INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 50802 3861 WORSEAM AVE
PH# 562-570-3835 LONG BEACH CA 90802
FA¥X NUMBER# CUSTOMER P.C.#% SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# o1y PRODUCT DESCRIPTION EACH EXTEND
Tag({s): CH~T7A
CH-7aA Subtotal 1,136.32
20 1 STFS1EU Fractals - Lounge Chair, 1,614.594 1,614,994
High Back, Upholstery
~01 Seat Upholstery
~F01 Fabric Grade 1
~04 Heather Tech
T181 Loech Tech
~01 Seat Bolster Upholstery
~F01 Fabric Grade 1
~05 Bitstream
B1&7 Xenon
~01 Back Upholstery
~F01 Fabric Grade 1
~04 Heather Tech
T181 Loch Tech
~P Paint
~F Fundamental Paint Finishes
€0 Platinum (Satin)
*
LOCATION: Second Floor

* (1) Open Of£fice 200
Tag(s): CHE-8
PAGE 15




PROPOCSAL

OFFICE FURMNITURE GROUP DATE PROPOSAL#
18650 MacArthur Blvd. Suite #400
levine, CA 92612 05/18/21 | 70558
T: 949.769.6400
F:949.769.6401 PROJECT#: 55-114
CUSTOMER : INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 90802 31861 WORSHAM AVE
PH# 562-570-3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 19 DAYS 06/30/21
# QTY PRODUCTH DESCRIPTION EACH EXTEND
CH-8 Subtotal 1,614.%4
21 1 ZNSXLN Zones Solo Lounge Chair, 1,039.52 1,039.52
Low-Wide Back, No Arms
~F01 Fabric Grade 1
~04 Heather Tech
T169 Basalt Tech
~P Painted
24 Greystone
*
LOCATICON; First Flocor
* (1) Lobby 106
Tag(s): CH-9
CH-9 Subtotal 1,039.52
22 8 NCORSLS Collaborative Ottoman - 250.31 2,002.48
Round (Singlie Upholstery),
Small 18"Dia., Lounge
18-1/2"h, Single Upholstery
~F0L Fabric Grade 1
~04 Heather Tech
T1l69 Basalt Tech
~ Casters (Hard)
*
LOCATION: First Floor
* (2) Open Office 105
* (2) Conference Room 107
* Second Floor
*

(4) Open Office 200
CONTINUED. ..
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PROPOSATL

OFFICE FURNITURE GROUP DATE PROPOSALY
18650 MacArthur Blvd. Suite #400
Irvine, CA 92612 05/18/21 | 70558
T:949.769.6400
Fi949.769.6401 PROJECT#: 55-114
S C R ! : AN LN
CUSTOMER: INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 903802 3861 WORSHAM AVE
PHE 562-570-3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# QTY PRCDUCT DESCRIPTION BACH EXTEND
Tag{s): 0OT-1
OT-1 Subtotal 2,002.48
23 2 NCORSLS Collaborative Ottoman - 250.31 500,62
Round {(Single Upholstery},
Small 18"Dia., Lounge
18-1/2"h, Single Upholstery
~501 Fabric Grade 1
~05 Bitstream
Bl67 Xenon
~ Casters (Hard)
*
LOCATION: Second Floor
* {2) Conference Rocm 208
Tag(s): Or-2
OT-2 Subtotal 500.62
24 1 ZNQLD Zones Mod Stg - 90 Degree 1,626.15 1,626.15
Concave Bench-Low Back (Dual
Upholstery)
~1 Back Upholstery Finish
~FO1 Fabric Grade 1
~04 Heather Tech
T172 Meadow Tech
~1 Seat Upholstery Finish
~FO1 Fabric Grade 1

CONTINUED. ..
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PROPOSAL

OFFICE FURMITURE GROUP DATE PROPOSALY
18650 MacArthur Blvd. Suite #400
frvine, CA 92612 05/18/21 | 70558
T:949.769.6400
F:949.769.6401 PROJECTH: 55-114
CUSTOMER : INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PHE 562-570-3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# QTY PRODUCT DESCRIPTION EACH EXTEND
~04 Heather Tech
T169 Rasalit Tech
~M Metal (Painted)
24 Greystone
*
LOCATION: First Floor
* {1) Lobby 106
Tag(s): S-1
25 3 ZNQCZND Zones Mod 3tg - Straight Uph 1,489.62 4,468.86
Bench-Low Back (Dual
Upholstery), 2-Seat, No
FElectrical Module
~1 Back Upholstery Finish
~F0L Fabric Grade 1
~(4 Heather Tech
T172 Meadow Tech
~1 Seat Upholstery Finish
~F01 Fabric Grade 1
~04 Heather Tech
T169 Basalt Tech
~M Metal (Painted)
24 Greystone
+*
LOCATION: First Floor

*

(3) Lobby 106
Tag({s): S5-1
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PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSAL¥
18650 MacArthur Blvd, Suite #400
irvine, CA 92612 05/18/21 | 70558
T: 949.7692.6400
F: 949.769.6401
PROJECT#: 55-114
PO L P o s ,
CUSTOMER: INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 20802 3861 WORSHAM AVE
PHY 562-570-3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
¥ QTY PRODUCT DESCRIPTION BACH EXTEND
26 1 ZNOR Zones Mod Stg ~ Bench End 13.26 73.26
Caps (Set of 2)
24 Greystone
*
LOCATION: First Floor
* {1) Lobby 106
Tag(s): S-1
S~1 Subtotal 6,168.27
27 2 ATCCD36 Circular Dining Table, 1 366.37 732.74
28"h Mono—-Pod Base, 36"
~h Foundation Laminate
2G Atrium White
6 Straight Trim
4G Atrium White
~Mica Mica Coclors
X BAnthracite (Satin)
*
LOCATION: First Floor
* {2) Break Room 1080
Tag(s): T-3
T-3 Subtoctal 732.74
28 1 ZNTEC4B25 Rectangular Coffee Table, 357.42 357.42
48"y x 25%"d
~B Zones Worksurface Laminate
RV Very White
H Full Knife
CONTINUED. ..
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PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSAL#
18650 MacArthur Bivd. Suite #400
Irvine, CA 92612 05/18/21 | 70558
T: 949.769.6400
Froagves.eqol PROJECT#: 55-114
CUSTOMER: INSTALL AT:
CITY OF LONG BRACH
CITY OF LONG BEACH
3861 WORSHAM AVE
L.ONG BEACH CA 90802 3861 WORSHAM AVE
PH# 562-570-3835 LONG BEACH CA %0802
FAX NUMBER# CUSTOMER P.O.# SALESPERSCON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# QTyY PRODUCT DESCRIPTION BEACH EXTEND
BR Greystone Beech
*
LOCATION: First Floor
ook (1) Lobby 166
Tag(s): T-4
T-4 Subtotal 357.42
29 1 BCMROF36 Round Meeting Table - 301.86 301.8%6
Four-Point Base 36"dia.
{(1-3/16™)
~R Foundation Laminate
2G Atrium White
6 Straight Trim
4G Atrium White
~Mica Mica Colors
X Anthracite (Satin)
*
LOCATION: First Floor
* (1) Shipping Area
Tag(s): T-5
T-5 Subtotal 301.86
30 1 100398468ST Italian Modernist Glass Bar 1,595.00 1,585.00
Cart
* 40"W x 20"D x 27"H
* Frame Crafted of Brushed Stainless Steel
* and Tempered Glass Rods
CONTINUED. ..
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PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSAL#
ﬁ;i?nse? (I\:/!;cggéhluzr Blvd. Suite #400 05/18/21 | 70558

T:949.769.6400
F: 249.769.6401

PROJECTH#: 55-114

N S W PR T “

CUSTCMER : INSTALL AT:

CITY OF LONG BEACH
CITY OF LONG BEACH

3861 WORSHAM AVE

LONG BEACH CA 90802 3861 WORSHAM AVE

PH$ 562-370-3835 LONG BEACH CA 90802

FAX NUMBER# CUSTOMER P.O.# SALESPERSON _ TERMS VALID THRU

MEREDITH MACIAS NET 10 DAYS 06/30/21
# QTryY PRODUCT DESCRTPTION EACH EXTEND

* Set on 4 Swiveling Casters
*
LOCATION: Second Floorx
* {1) Conference Room 208

Tag{s): CART-1

CART-1 Subtotal 1,595.00

31 9 Private Office 3,885.00 34,965.00
Height Adjustable Tapered Top

29"d x 52" x 69"

with integrated power bar

up/down memcry display

20"d =% B4"W Mid-Height Credenza

with Box/Lateral/Storage Bookcase

20"d z 24"W Box/File

20"d x 18"w x 72"h Closed Shelf Cabinet
15"d x 54"w Wall Mounted Open Cabinet
54"W x 36"h Wall Mounted Tackboard
Desk Grommet Mount Power Qube

with 1 Outlet/2 USB {PM-1)

TAG: PO-1

L L A I S .

Location:
CONTINUED. ..
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PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSAL#
18650 MacArthur Blivd. Suite #400
Irvine, CA 92612 05/18/21 | 70558
T: 949.76%9.6400
F:949.769.6401 PROJECT#: 55-114
CUSTOMER: INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PH¥ 562~570-3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O. ¥ SALESPERSON TERMS VALID THRU
MEREDITH MACTAS  NET 10 DAYS 06/36/21
# oTY PRODUCT DESCRIPTION EACH EXTEND
* {9) 1st Floor
*
* See Plan for Preliminary Layout
Tag{s): 18T FLR PHS 2
Subtotal l1lst Flocor Phase 2 34,965.00
32 18 NARJB Around Guest Chair, Mesh 203.82 3,668.76
Back, Four Leg with Glides,
Hard
Al27 Black
~F01 Fabric Grade 1
~05 Bitstream
B1&7 Xenon
~E Ebony
8B Ebony
*
LOCATION: (18) First Floor
Tag(s): CH-2
CH-2 Subtotal 3,668.76
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PROPOS AL

OFFICE FURNITURE GROUP DATE PROPOSAL#
18650 MacArthur Bivd. Suite #4000
Irvine, CA 92612 05/18/21 | 70558
T: 949.769.6400
F: 949.769.6401 PROJECT#: 55-114
R RS Sl ; Corintd
CUSTOMER ; INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BREACH
3861 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PH# 562-570-3835 LONG BEACH CA 920802
FAX NUMBER#$ CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS  NET 10 DAYS 06/30/21
¥ OTY PRODUCT DESCRIPTION EACH EXTEND
33 q bual Bike Rack 350.00 1,400.00
Tag(s}: BK-1
BK-1 Subtotal 1,400.00
34 16 WSl 2,650,000 42,400.00

72x72 Workstation

42H Furniture Panels {Fabric/Laminate)
9H Frosted Glass Screen

42H Laminate Screen

Tk (2+42) Wire Schematic

Per User:

29x70 Desk

23x24 Return

Height Adjustable L-Base

16x23x42H Box/Box/File

with Storage Closed Storage

{2) Duplexes & (1) Data Opening

{Data Insert Provided by Others)
CONTINUED. ..

L S . T . R N R
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PROPOS AL

OFFICE FURNITURE GROUP DATE PROPOSALK
18650 MacArthur Blvd. Suite #4000
lrvine, CA 92612 05/18/21 | 70558
T: 949 .769.6400
F: 949.769.6401 PROJECTH: 55-114
CUSTOMER : INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PH# 562-570-3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THREG
MEREDITH MACIAS  NET 10 DAYS 06/30/21
i QTY PRODUCT DESCRIPTION BACH EXTEND
* Horizontal &Vertical
* Wire Managment
* (1) Desk Edge Clamp Power Qube
* with 1 Outlet/2 USB (PM-1)
*
* Location:
* (16} 2Znd Floor Open Area
*
* 3ee Plan for Preliminary Layout
* Still Require Field Verification
* and Layout Approval
* WS-32 Pending Function
WS- 1 Subtotal 42,400.00
35 4 WsZ 2,607.00 106,428.00
* 72x94 Workstation
*
* 42H Furniture Panels (Fabric/Laminate)
* {Power From Architectural Walls)
*
* Per User:
* 29x70x36x23 Desk with Curved corner
* 23x30 Return
* Height Adjustable L-Base
* 24x23x42H Box/Box/File withWardrcbe
* and Storage Cleosed Storage
* Horizontal &Vertical

CONTINUED. ..
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Irvine, CA 92612
T: 949.762.6400
F: 949.769.6401

OFFICE FURNITURE GROUP DATE
18650 MacArthur Blvd. Suite #400

P RO

POS AL

PROPOSALY

05/18/21

70558

PROJECT# :

- -

CUSTOMER:

55-114

INSTALL AT:

CITY OF LONG BEACH

3861 WORSHAM AVE
LONG BEACH CA 90802
PH# 562-570-3835

CITY OF LONG BEACH

3861 WORSHAM AVE
LONG BEACH CaA 90802

FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS

MEREDITH MACIAS NET 10 DAYS

VALID THRU

06/30/21

# OTY PRODUCT

DESCRIPTION EACH EXTEND

L S S - -

Wire Managment
(1) Desk Edge Clamp Power Qube
with 1 Outlet/2 USB

Location:
1st Flr Warehouse Shared Office

See Plan for Preliminary Layout
Still Require Field Verification
and Layout Approval

WS-2 Subtotal

36 4 Private QOffice 3,8

E I I T . S

Height Adjustable Tapered Top

29"d x 52" x o9"

with integrated power bar

up/down memory display

20"d x 84"W Mid-Height Credenza

with Box/Lateral/Storage Bookcase
20"d % 24"W Box/File

20"d x 18"w x 72"h Closed Shelf Cabinet
15"d x 54"w Wall Mounted Open Cabinet
54"W x 36"h Wall Mounted Tackboard
Desk Grommet Mount Power Qube

with 1 Outlet/2 USR (PM-1)

TAG: PO-1

CONTINUED. ..

10,428.00

85.06 15,540.00
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PROPOSAL

OFFICE FURMITURE GROUP DATE PROPOSAL#
18650 MacArthur Bivd. Suite #400
Irvine, CA 92612 05/18/21 | 70558

F: 949.769.6400
F:919.769.6401

PROJECT#: 55-114

CUSTOMER:

INSTALL AT:

CITY OF LONG BEACH

3861 WORSHAM AVE
LONG BEACH CA 90802
PH# 562-570-3835

CITY OF LONG BEACH

3861 WORSHAM AVE
LONG BEACH CA 20802

FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# oTY PRODUCT DESCRIPTION EACH EXTEND

*
* Location:
* {2} 1st Floor
* (2) 2nd Floor
*
*

37 4 LLF30L1836D
1A

~Mica
68

See Plan for Preliminary Layout

PO Subtotal 15,540.00

Lat 551,45 2,205.80
File, Three-High, Letter,18"dx
36"w,Metal Front,Full Pull

Mica Colors

Anthracite ({Satin)

Key Alike

Counterweight Only

TAG: F~2 {(36.8"h)

Location: Printer Station Storage
(2) 1lst Floor Break Room (PHS 3)
(2) 2nd Flocor Open Area (PHS 3)

See Plan and Finish Form

¥-2 Subtotal 2,205.80
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PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSAL#
18650 MacArthur Bhvd. Suite #400
Irvine, CA 92612 05/18/21 | 70558

T: 949.769.6400
F: 9495.769.6401

PROJECT#: 55-114

R (S R S S LR N A LA B

CUSTOMER : INSTALL AT:

CITY OF LONG BEACH
CITY OF LONG BEACH

3861 WORSHAM AVE

LONG BEACH CA 80802 3861 WORSHAM AVE
PHE 562~570~3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALTD THRU
MEREDITH MACIAS  NET 10 DAYS 06/30/21
# QTY PRODUCT DESCRIPTION EACH EXTEND
cr-1
38 2 PLSTNAlB83¢ Storage Top for Clusters 141.39 282.78
Without End Units, 2 Units
Side by Side, 18"d x 36"w
~B Foundation Laminate
2G Atrium White
4G Atrium White
*
* TAG: CT-3
* Common Top
* 18"D x 72"W
*
* Location: Open Area / Printer Storage
* (1) 1lst Flioor Break Room
* {l) 2nd Floor Open Area
*
* See Plan and Finish Form
Tag{s): CT-3
CT-3 Subtotal 282.78
39 8 NARJB Arcund Guest Chair, Mesh 203.82 1,630.56
Back, Four Leg with Glides,
Hard
Al27 Black
~F01 Fabric Grade 1
~05 Bitstream
CONTINUED, ..
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PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSAL#
18650 MacArtk Blvd. Suite #400
vine, CA 02612 ¢ 05/18/21 | 70558
T: 949.769.6400
: . 64071
F: 9497696401 PROJECT#: 55-114
CUSTOMER @ INSTALL AT:
CLTY OF LONG BEACH
CITY OF LONG BEACH
3861 WCRSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PH# 562-570-3835 LONG BEACH CA 90802
FAYX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DPAYS 06/30/21
# Q1Y PRODUCT DRSCRIPTION EACH EXTEND
B167 Xenon
~E Ebony
88 Ebony
*
LOCATION: {4y First Foor
* {4) Second Floor
Tag{s): CH-2
CH-~-2 Subtotal 1,630.5¢6
40 42 NVRGGNN Variable Stacking Guest 136.31 5,725.02
Chair, Four-Leg w/Casters,
Hard, No Arms, Not
Upheolstered
7 Platinum
6C Blue
1 Ebony
0 No Bookrack
N No Tablet
*
LOCATION: {42) First Floor
Tag({s}): CH-6
CH-6 Subtotal 5,725.02
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PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSALH
18650 MacArthur Blvd. Suite #400
Irvine, CA 92612 05/18/21 | 70558
T: 949.769.6400
F949.769.6401 PROJECTH: 55-114
S RO S PR PRI
CUSTOMER : INSTALL AT:
CITY OF LONG BEACE
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PE# 562-570-3835 LONG BEACH CA 90802
FAaX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
¥ QTY PRODUCT DESCRIPTION EACH EXTEND
471 8 NVRGANN Variable Stacking Guest 142.04 1,136.32
Chair, Four-Leg w/Casters,
Soft, No Arms, Not
Upholstered
7 Platinum
oC Blue
1 Ebony
0 No Bookrack
N No Tablet
*
LOCATION: First Floor
* (8) Break Room (013
Tag{s): CH-7B
CH-78B Subtotal 1,136.32
42 2 NCORSLS Collaborative Ottoman - 264.45 528.90
Round (Single Upholstery),
Small 18"Dia., Lounge
18-1/2"h, Single Upholstery
~FG1 Fabric Grade 1
~04 Heather Tech
T169 Basalt Tech
~ Casters (Hard)
*
LOCATION: (2) Second Floor

Tag(s): 0OT-1
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PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSALH
183650 MacArthur Blvd. Suite #400
lrvine, CA 92612 05/18/21 | 70558
T: 949 769.6400
F:949.769.6401 PROJECT#: 55-114
CUSTOMER INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 903802 3861 WORSHAM AVE
PH# 562-570-3835 LONG BEACH CA 90802
FAYX NUMBER¥ CUSTOMER P.O.#% SALESPFERSCN TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# OTY PRGDUCT DESCRIPTION EACH EXTEND
OT~31 Subtotal 528.%0
43 2 ATCCD36 Circular Dining Table, 1 366.37 732.74
28"h Mono-Pod Base, 36"
~B Foundation Laminate
2G Atrium White
6 Straight Trim
4G Atrium White
~Mica Mica Colors
hid Anthracite ({Satin)
*
LOCATION: First Floor
* (2} Break Room 100
Tag(s): T-6
T-3 Subtotal 732.74
44 21 THFRSM24602 Rectangular Flip-Top Table, 714.00 14,9%94.00
9G1 24"d x 60"w x 29"h, One
Grommet (1-3/16")
~H HPL Whiteboard
WL HPL Whiteboard
& Straight Trim
s Standard
4G Atrium White
~Mica Mica Cclors
X Anthracite (Satin)
~Mica Mica Colors
CONTINUED...

PAGE 30




PROPOSAL

OFFICE FURNITURE GROUP DATE PROPOSALH
18650 MacArthur Blvd. Suite #400
lrvine, CA 92612 05/18/21 | 70558
T: 949.769.6400
F: 949.769.6401 PROJECT#: 55-114
o E gy o e ; it
CUSTOMER : INSTALL AT:
CITY OF LONG BEACH
CITY OF LONG BEACH
3861 WORSHAM AVE
LONG BEACH CA 90802 3861 WORSHAM AVE
PH# 562-570-3835 LONG BEACH CA 90802
FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NBET 10 DAYS 06/30/21
# QTY PRODUCT DESCRIPTION EACH EXTEND
X Anthracite {(Satin)
~Mica Mica Colors
X Anthracite {Satin)
Tag(s): T-3
45 21 THCEFSF&O Modesty Panel for Flip-Top 71.15 1,424.15
Table - Sclid, Flush
Modesty, 60"w Worksurface
~5 Source Laminate
XG Very White
Tag({s): T-3
46 21 THEWPCQ320U Power Cube, Quad - 3 Power/Z 152.12 3,194.52
120A USB/0 Data, Under
Worksurface, 120471,
Canada/USA
Skipped Option
Tag({s): T-3
T-6 Subtotal 19,682.67
47 1 THPLMW Lectern Podium, Mobile, With 487.96 487.96
Power & Data {1-3/16")
~5 Source Laminate
3A Mercurial Walnut
3A Mercurial Walnut
~Mica Mica Colors
Z Burnished Bronze {(Satin)

CONTINUED. ..
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PROPOSAL

OFFICE FURMITURE GROUP DATE

PROPOSAL#

18650 MacArthur Blvd. Suite #400
trvine, CA 92612

05/18/21 | 70558

T: 949.769.6400
F: 949 .769.6401

PROJECT#: 55-114

CUSTOMER :

INSTALL AT:

CITY OF LONG BEACH

3861 WORSHAM AVE

CITY OF LONG BEACH

LONG BEACH CA 20802 3861 WORSHAM AVE

PH# 562-570-3835

LONG BEACH CA 90802

FAX NUMBER# CUSTOMER P.O.# SALESPERSON TERMS VALID THRU
MEREDITH MACIAS NET 10 DAYS 06/30/21
# QTY PRODUCT DESCRIPTION EACH EXTEND
~Mica Mica Colors
7 Platinum (Satin)
-1 Subtotal 487.96
48 1 Frelght 445,17 445.17
49 1 Project Management Time 3,895.00 3,895.00
50 1 Prevailing Wage labor to 89,520.00 89,520.00

receive, deliver and install
Phasesl, 2 & 3 during normal
business hours. Includes
Carry-up to 2Znd Floor..

NOTE: Phase 3: Labor
includes delivery to
warehouse on-site.
Installation to follow upon
completion of construction
build - out.

** Tstimated Lead Time 8 -~10
Weeks **

Thank you for choosing Office Furniture Group.

BY SIGNING THIS PROPOSAL YOU ARE AGREEING TO THE TERMS AND CONDITIONS

CURRENTLY ON FILE FOR YOUR COMPANY AND APPROVING THAT DRAWINGS AND SUBTOTAL 335,322.43
FINISHES ARE CORRECT DELIVERY 89,520.00
DEPOSIT REQUIRED 234,440.00

FREIGHT 445,17
ACCEPTED TAX 43,591.98
DATE ACCEPTED TOTAL 468,879.58
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